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SECTION I: GENERAL  

 

DEFINITIONS AND ABBREVIATIONS  

 

This Draft Red Herring Prospectus uses certain definitions and abbreviations which, unless the context otherwise indicates or 

implies, shall have the meaning as provided below. References to any legislation, act, regulation, rules, guidelines or policies shall 

be to such legislation, act, regulation, rules, guidelines or policies as amended from time to time, and any reference to a statutory 

provision shall include any subordinate legislation made from time to time under that provision.  

 

The words and expressions used in this Draft Red Herring Prospectus but not defined herein shall have, to the extent applicable, 

the meaning ascribed to such terms under the Companies Act, the ICDR Regulations, the SCRA, the Depositories Act, and the rules 

and regulations made thereunder. Notwithstanding the foregoing, terms used in ñIndustryò, ñStatement of Tax Benefitsò, 

ñFinancial Statementsò, ñOutstanding Litigation and Material Developmentsò and ñMain Provisions of Articles of Associationò 

beginning on pages 83, 80, 165, 309 and 380, respectively shall have the meaning ascribed to such terms in such sections.  

 

In case of any inconsistency between the definitions given below and the definitions contained in the General Information Document 

(as defined below), the definitions given below shall prevail. 

 

General terms 

 

Term Description 

ñour Companyò, ñthe 

Companyò or ñthe Issuerò  

Anmol Industries Limited, a company incorporated under the Companies Act, 1956 and having 

its Registered and Corporate Office at 229 A.J.C. Bose Road, Unit 3A, 3B, 3C & 3D, Crescent 

Tower, 3rd Floor, Kolkata 700 020 

ñweò, ñusò or ñourò Unless the context otherwise indicates or implies, refers to our Company 

 

Company and Selling Shareholders related terms  

 

Term Description 

ABL Anmol Biscuits Limited 

ABPL Anmol Bakers Private Limited 

ACSPL Anumati Consultancy & Services Private Limited 

Actual Installed Capacity The installed capacity of our Company taking into consideration the various applications for 

modification of installed capacities at some of our facilities. The Actual Installed Capacity for 

biscuits is 294,544MTPA and 8,148 MTPA for cakes as of March 31, 2018. 

APPL Anmol Projects Private Limited 

Articles of Association The articles of association of our Company, as amended 

ASPL Anmol Stainless Private Limited 

Audit Committee The audit committee of our Board constituted in accordance with the Companies Act, 2013 

and the Listing Regulations  

AUPL Anant Udyog Private Limited 

BCF Trust Baijnath Choudhary & Family Trust, represented through its Trustees 

BHPL Baid Holdings Private Limited 

Board or Board of Directors The board of directors of our Company or a duly constituted committee thereof 

Bonus Issue Bonus issue of 49,430,832 Equity Shares in the ratio of 4:1 to the existing Shareholders as on 

the record date being, February 23, 2018  

Britannia Britannia Industries Limited 

CMT Division Corporate Management and Treasury Division 

CSR Corporate Social Responsibility 

CSR Policy Anmol Industries Limited Corporate Social Responsibility Policy 

Director(s) The director(s) of our Company, as appointed from time to time 

Elite Elite Foods Private Limited 

Equity Shares Equity shares of our Company of face value of  10 each 

Executive Director An executive director of our Company  

FS Report A report titled ñIndia Biscuits and Cakes Marketò commissioned by us and prepared and issued 

by Frost & Sullivan (India) Private Limited dated April 15, 2018 

Fortune Fortune Biscuits Private Limited 

Group Companies The companies which are covered under the applicable accounting standards and also other 

companies as considered material by our Board, pursuant to a policy on materiality of group 

companies approved by our Board on February 24, 2018 as identified in ñOur Group 

Companiesò beginning on page 157 

ITC ITC Limited 

JNPL J4F Nutriplus Private Limited 
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Term Description 

Key Management Personnel  The key management personnel of our Company in terms of Regulation 2(1)(s) of the ICDR 

Regulations, Section 2(51) of the Companies Act, 2013 and as identified in ñOur Management 

ï Key Management Personnelò on page 146  

Independent Director A non-executive, independent Director as per the Companies Act, 2013 and the Listing 

Regulations 

Individual Promoters Biswanath Choudhary, Bimal Kumar Choudhary, Dilip Kumar Choudhary and Gobind Ram 

Choudhary 

IPO Committee The IPO committee of our Board, and as disclosed in ñOur Managementò beginning on page 

133 

Memorandum of Association The memorandum of association of our Company, as amended 

Monarch Monarch Shelter Private Limited 

Monginis Monginis Foods Private Limited 

NCLT Kolkata Bench National Company Law Tribunal, Kolkata Bench 

Nomination and Remuneration 

Committee 

The nomination and remuneration committee of our Board constituted in accordance with the 

provisions of the Companies Act, 2013 and the Listing Regulations, and as disclosed in ñOur 

Managementò beginning on page 133 

Non-Executive Director  A Director, not being an Executive Director 

Non-Promoter Selling 

Shareholders 

SKG Land Developers LLP, Delta Nirman LLP, Anmol Hi-Cool LLP and Puneet Mercantiles 

LLP  

Parle Parle Products Limited 

Prataap Prataap Snacks Limited 

Proforma Financial Statements The proforma financial results of our Company for the Financial Years ended March 31, 2015 

and 2016 extracted from the consolidated financial statements of erstwhile ABL and its 

subsidiaries and its convergence to Ind AS which has been solely prepared by the management 

to reflect the financial performance of core business operations for comparative purposes post 

the implementation of the Scheme of Arrangement 

Promoter(s) Promoter(s) of our Company namely, Bimal Kumar Choudhary, Gobind Ram Choudhary, 

Biswanath Choudhary, Dilip Kumar Choudhary and Baijnath Choudhary & Family Trust 

(represented through its Trustees).  

 

For details, see ñOur Promoters and Promoter Groupò beginning on page 150 

Promoter Group The entities constituting the promoter group of our Company in terms of Regulation 2(1)(zb) 

of the ICDR Regulations. For details, see ñOur Promoters and Promoter Group ï Promoter 

Groupò on page 150 

Promoter Selling Shareholder Baijnath Choudhary & Family Trust, represented through its Trustees 

ñRegistered Officeò or 

ñRegistered and Corporate 

Officeò 

Registered and corporate office of our Company located at 229, A.J.C. Bose Road, Unit 3A, 

3B, 3C & 3D, Crescent Tower, 3rd Floor, Kolkata 700 020 

ñRegistrar of Companiesò or 

ñRoCò 

Registrar of Companies, West Bengal at Kolkata. For further details, see ñGeneral 

Informationò beginning on page 58 

Restated Financial Statements The restated financial statements of our Company for (i) the Financial Year ended March 31, 

2017 and the nine month period ended December 31, 2017 which have been prepared in 

accordance with Ind AS read with Section 133 of the Companies Act, 2013 (ii) the Financial 

Years ended March 31, 2015, 2016 which are proforma Ind AS financial statement prepared 

applying the Principles and provision of Ind AS ; and (iii) the Financial Years ended March 

31, 2013 and March 31, 2014 (prepared in accordance with Indian GAAP read with the 

requirements of the Companies Act) which comprises the restated summary statement of assets 

& liabilities, the restated statement of profit and loss and the restated statement of changes in 

equity (wherever applicable) and restated summary statement of cash flows and notes to the 

restated financial statements of assets and liabilities, profit and loss and cash flows 

Scheme of Arrangement The scheme of arrangement approved by the NCLT, Kolkata Bench through its order dated 

March 3, 2017 pursuant to which ABL (our erstwhile holding company) and ABPL (an 

erstwhile subsidiary of ABL) were merged with our Company and the CMT Division of our 

Company was transferred to AUPL. For further details of the Scheme of Arrangement see 

ñHistory and Certain Corporate Matters - Scheme of Arrangementò on page 131 

Selling Shareholders Collectively, the Non-Promoter Selling Shareholders and the Promoter Selling Shareholder 

Shareholders Holders of Equity Shares of our Company from time to time 

Stakeholdersô Relationship 

Committee 

The stakeholdersô relationship committee of our Board constituted in accordance with the 

provisions of the Companies Act, 2013 and the Listing Regulations, and as disclosed in ñOur 

Managementò beginning on page 133 

ñStatutory Auditorò or 

ñAuditorò 

Statutory auditor of our Company, namely, Lodha & Co., Chartered Accountants 
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Term Description 

Trustees Baijnath Choudhary, Biswanath Choudhary, Dilip Kumar Choudhary, Gobind Ram 

Choudhary and Bimal Kumar Choudhary 

 

Offer Related Terms 

 

Term Description 

Acknowledgement Slip The slip or document issued by the Designated Intermediary to a Bidder as proof of registration 

of the Bid cum Application Form  

ñAllotò or ñAllotmentò or 

ñAllottedò 

Unless the context otherwise requires, allotment of the Equity Shares pursuant to the transfer 

of the Equity Shares offered by the Selling Shareholders pursuant to the Offer to the successful 

Bidders 

Allotment Advice A note or advice or intimation of Allotment sent to the Bidders who have been or are to be 

Allotted the Equity Shares after the Basis of Allotment has been approved by the Designated 

Stock Exchange  

Allottee A successful Bidder to whom the Equity Shares are Allotted 

Anchor Investor A Qualified Institutional Buyer, applying under the Anchor Investor Portion in accordance with 

the requirements specified in the ICDR Regulations and the Red Herring Prospectus 

Anchor Investor Allocation 

Price 

The price at which Equity Shares will be allocated to Anchor Investors at the end of the Anchor 

Investor Bid/Offer Period in terms of the Red Herring Prospectus and the Prospectus which 

will be decided by our Company and the Selling Shareholders, in consultation with the BRLMs  

Anchor Investor Application 

Form  

The form used by an Anchor Investor to make a Bid in the Anchor Investor Portion and which 

will be considered as an application for Allotment in terms of the Red Herring Prospectus and 

Prospectus  

Anchor Investor Bid/Offer 

Period 

One Working Day prior to the Bid/Offer Opening Date, on which Bids by Anchor Investors 

shall be submitted and allocation to Anchor Investors shall be completed 

Anchor Investor Offer Price The final price at which the Equity Shares will be Allotted to Anchor Investors in terms of the 

Red Herring Prospectus and the Prospectus, which price will be equal to or higher than the 

Offer Price but not higher than the Cap Price. 

 

The Anchor Investor Offer Price will be decided by our Company and the Selling Shareholders 

in consultation with the BRLMs 

Anchor Investor Portion Up to 60 % of the QIB Portion which may be allocated by our Company and the Selling 

Shareholders in consultation with the BRLMs, to Anchor Investors on a discretionary basis, in 

accordance with the ICDR Regulations. 

 

One-third of the Anchor Investor Portion shall be reserved for domestic Mutual Funds, subject 

to valid Bids being received from domestic Mutual Funds at or above the Anchor Investor 

Allocation Price 

ñApplication Supported by 

Blocked Amountò or ñASBAò 

An application, whether physical or electronic, used by ASBA Bidders to make a Bid and 

authorise an SCSB to block the Bid Amount in the ASBA Account 

ASBA Account A bank account maintained with an SCSB and specified in the ASBA Form submitted by 

ASBA Bidders for blocking the Bid Amount mentioned in the ASBA Form 

ASBA Bidders All  Bidders except Anchor Investors 

ASBA Form An application form, whether physical or electronic, used by ASBA Bidders which will be 

considered as the application for Allotment in terms of the Red Herring Prospectus and the 

Prospectus  

Basis of Allotment The basis on which Equity Shares will be Allotted to successful Bidders under the Offer and 

which is described in ñOffer Procedure ï Part B ï General Information Document for Investing 

in Public Issues ï Allotment Procedure and Basis of Allotmentò on page 369  

Bid An indication to make an offer during the Bid/Offer Period by ASBA Bidders pursuant to 

submission of the ASBA Form, or during the Anchor Investor Bid/Offer Period by an Anchor 

Investor pursuant to submission of the Anchor Investor Application Form, to subscribe to or 

purchase the Equity Shares at a price within the Price Band, including all revisions and 

modifications thereto as permitted under the ICDR Regulations. 

 

The term ñBiddingò shall be construed accordingly 

Bid/Offer Closing Date Except in relation to any Bids received from the Anchor Investors, the date after which the 

Designated Intermediaries will not accept any Bids, which shall be notified in [ǒ] editions of 

the English national newspaper [ǒ], [ǒ] editions of the Hindi national newspaper [ǒ] and [ǒ] 

edition of the Bengali newspaper [ǒ] (Bengali being the regional language of West Bengal, 

where our Registered Office is located), each with wide circulation. 
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Term Description 

Our Company and the Selling Shareholders may, in consultation with the BRLMs, consider 

closing the Bid/Offer Period for QIBs one Working Day prior to the Bid/ Offer Closing Date 

in accordance with the ICDR Regulations 

Bid/Offer Opening Date  Except in relation to any Bids received from the Anchor Investors, the date on which the 

Designated Intermediaries shall start accepting Bids, which shall be notified in [ǒ] editions of 

the English national newspaper [ǒ], [ǒ] editions of the Hindi national newspaper [ǒ] and [ǒ] 

edition of the Bengali newspaper [ǒ] (Bengali being the regional language of West Bengal, 

where our Registered Office is located), each with wide circulation 

Bid/Offer Period  Except in relation to Anchor Investors, the period between the Bid/Offer Opening Date and the 

Bid/Offer Closing Date, inclusive of both days, during which prospective Bidders can submit 

their Bids, including any revisions thereof 

Bid Amount The highest value of optional Bids indicated in the Bid cum Application Form and payable by 

the Bidder or blocked in the ASBA Account of the ASBA Bidder, as the case may be, upon 

submission of the Bid in the Offer 

Bid cum Application Form The Anchor Investor Application Form or the ASBA Form, as the context requires 

Bid Lot [ǒ] Equity Shares 

Bidder Any prospective investor who makes a Bid pursuant to the terms of the Red Herring Prospectus 

and the Bid cum Application Form and unless otherwise stated or implied, includes an Anchor 

Investor 

Bidding Centres The centres at which at the Designated Intermediaries shall accept the ASBA Forms, i.e., 

Designated SCSB Branch for SCSBs, Specified Locations for Syndicate, Broker Centres for 

Registered Brokers, Designated RTA Locations for RTAs and Designated CDP Locations for 

CDPs  

Book Building Process Book building process, as provided in Schedule XI of the ICDR Regulations, in terms of which 

the Offer is being made 

ñBook Running Lead 

Managersò or ñBRLMsò 

The book running lead managers to the Offer namely, Edelweiss, I-Sec and Motilal Oswal 

Broker Centres Broker centres notified by the Stock Exchanges where ASBA Bidders can submit the ASBA 

Forms to a Registered Broker. 

 

The details of such Broker Centres, along with the names and contact details of the Registered 

Broker are available on the respective websites of the Stock Exchanges (www.bseindia.com 

and www.nseindia.com) 

ñCANò or ñConfirmation of 

All ocation Noteò 

A notice or intimation of allocation of the Equity Shares sent to Anchor Investors, who have 

been allocated the Equity Shares, after the Anchor Investor Bid/Offer Period 

Cap Price The higher end of the Price Band, above which the Offer Price and the Anchor Investor Offer 

Price will not be finalised and above which no Bids will be accepted 

Cash Escrow Agreement Agreement to be entered into by our Company, the Non-Promoter Selling Shareholders, the 

Trustees acting in their capacity as the trustees of the Promoter Selling Shareholder, the 

Registrar to the Offer, the BRLMs, the Syndicate Member, the Escrow Collection Bank(s), the 

Public Offer Bank(s) and the Refund Bank(s) for, inter alia, collection of the Bid Amounts 

from Anchor Investors, transfer of funds to the Public Offer Account and where applicable, 

refunds of the amounts collected from Bidders, on the terms and conditions thereof  

Client ID The client identification number maintained with one of the Depositories in relation to the 

demat account 

ñCollecting Depository 

Participantò or ñCDPò 

A depository participant as defined under the Depositories Act, registered with SEBI and who 

is eligible to procure Bids at the Designated CDP Locations in terms of circular no. 

CIR/CFD/POLICYCELL/11/2015 dated November 10, 2015 issued by SEBI 

Cut-off Price Offer Price, finalised by our Company and the Selling Shareholders in consultation with the 

BRLMs. 

 

Only Retail Individual Bidders are entitled to Bid at the Cut-off Price. QIBs (including Anchor 

Investors) and Non-Institutional Investors are not entitled to Bid at the Cut-off Price 

Demographic Details Details of the Bidders including the Bidderôs address, name of the Bidderôs father/husband, 

investor status, occupation and bank account details 

Designated CDP Locations  Such locations of the CDPs where Bidders can submit the ASBA Forms. 

 

The details of such Designated CDP Locations, along with names and contact details of the 

CDPs eligible to accept ASBA Forms are available on the respective websites of the Stock 

Exchanges (www.bseindia.com and www.nseindia.com) 

Designated Date The date on which funds are transferred from the Anchor Investor Escrow Account and 

instructions are given to the SCSBs to unblock the ASBA Accounts and transfer the amounts 

blocked by the SCSBs, from the ASBA Accounts, to the Public Offer Account or the Refund 



 

5 

Term Description 

Account, as appropriate, in terms of the Red Herring Prospectus and the aforesaid transfer and 

instructions shall be issued only after finalisation of Basis of Allotment in consultation with the 

Designated Stock Exchange 

Designated Intermediaries  The members of the Syndicate, sub-Syndicate/agents, SCSBs, Registered Brokers, CDPs and 

RTAs, who are authorized to collect Bid cum Application Forms from the Bidders, in relation 

to the Offer  

Designated RTA Locations  Such locations of the RTAs where Bidders can submit the ASBA Forms to RTAs. 

 

The details of such Designated RTA Locations, along with names and contact details of the 

RTAs eligible to accept ASBA Forms are available on the respective website of the Stock 

Exchanges (www.bseindia.com and www.nseindia.com) 

Designated SCSB Branches Such branches of the SCSBs which shall collect the ASBA Forms, a list of which is available 

on the website of SEBI at 

http://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognised=yes or at such other 

website as may be prescribed by SEBI from time to time 

Designated Stock Exchange [ǒ] 

ñDraft Red Herring 

Prospectusò or ñDRHPò 

This draft red herring prospectus dated June 19, 2018, issued in accordance with the ICDR 

Regulations, which does not contain complete particulars of the price at which the Equity 

Shares will be Allotted and the size of the Offer 

Edelweiss Edelweiss Financial Services Limited 

Eligible FPIs FPIs from such jurisdictions outside India where it is not unlawful to make an offer or invitation 

under the Offer and in relation to whom the Bid cum Application Form and the Red Herring 

Prospectus will constitute an invitation to subscribe to or purchase the Equity Shares  

Eligible NRIs NRIs from jurisdictions outside India where it is not unlawful to make an offer or invitation 

under the Offer and in relation to whom the Bid cum Application Form and the Red Herring 

Prospectus will constitute an invitation to subscribe to or to purchase the Equity Shares  

Escrow Account The account opened with the Escrow Collection Bank(s) and in whose favour the Anchor 

Investors will transfer money through direct credit/NEFT/RTGS/NACH in respect of the Bid 

Amount when submitting a Bid  

Escrow Collection Bank(s) Bank(s) which are clearing members and registered with SEBI as bankers to an issue and with 

whom the Escrow Account will be opened, in this case being [ǒ]  

First Bidder The Bidder whose name shall be mentioned in the Bid cum Application Form or the Revision 

Form and in case of joint Bids, whose name shall also appear as the first holder of the 

beneficiary account held in joint names 

Floor Price The lower end of the Price Band, subject to any revision thereto, at or above which the Offer 

Price and the Anchor Investor Offer Price will be finalised and below which no Bids will be 

accepted 

ñGeneral Information 

Documentò or ñGIDò 

The general information document for investing in public issues, prepared and issued in 

accordance with the circular (CIR/CFD/DIL/12/2013) dated October 23, 2013 notified by 

SEBI, suitably modified and included in ñOffer Procedure ï Part B- General Information 

Documentò beginning on page 348  

I-Sec ICICI Securities Limited 

Maximum RIB Allottees Maximum number of Retail Individual Bidders who can be allotted the minimum Bid Lot. This 

is computed by dividing the total number of Equity Shares available for Allotment to Retail 

Individual Bidders by the minimum Bid Lot 

Motilal Oswal Motilal Oswal Investment Advisors Limited 

Mutual Fund Portion 5 % of the Net QIB Portion, or [¶] Equity Shares which shall be available for allocation to 

Mutual Funds only, subject to valid Bids being received at or above the Offer Price 

Net QIB Portion The QIB Portion less the number of Equity Shares Allotted to the Anchor Investors 

Non-Institutional Bidder(s) All Bidders that are not QIBs or Retail Individual Bidders, who have Bid for Equity Shares for 

an amount more than  200,000 (but not including NRIs other than Eligible NRIs) 

Non-Institutional Portion The portion of the Offer being not less than 15 % of the Offer consisting of [ǒ] Equity Shares 

which shall be available for allocation on a proportionate basis to Non-Institutional Bidders, 

subject to valid Bids being received at or above the Offer Price 

Non-Resident A person resident outside India, as defined under FEMA and includes NRIs, FPIs and FVCIs 

Non- Resident Indian/ NRIs A non-resident Indian as defined under the FEMA Regulations 

Offer The initial public offering of our Company comprising of an offer for sale of up to [ǒ] Equity 

Shares by Selling Shareholders for cash at a price of  [ǒ] per Equity Share, aggregating up to 

 7,500.00 million 

Offer Agreement The agreement dated June 19, 2018, entered into among our Company, the Trustees acting in 

their capacity as trustees of the Promoter Selling Shareholder, the Non-Promoter Selling 

Shareholders and the BRLMs in relation to the Offer 
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Term Description 

Offer Price The final price at which Equity Shares will be Allotted to Bidders other than Anchor Investors 

in terms of the Red Herring Prospectus. Equity Shares will be Allotted to Anchor Investors at 

the Anchor Investor Offer Price in terms of the Red Herring Prospectus. 

 

The Offer Price will be decided by our Company and the Selling Shareholders in consultation 

with the BRLMs on the Pricing Date 

Price Band The price band of a minimum price of  [ǒ] per Equity Share (Floor Price) and the maximum 

price of  [ǒ] per Equity Share (Cap Price) including any revisions thereof. 

 

The Price Band and minimum Bid Lot will be decided by our Company and the Selling 

Shareholders, in consultation with the BRLMs and will be advertised in [ǒ] editions of English 

national newspaper [ǒ], [ǒ] editions of Hindi national newspaper [ǒ] and [ǒ] edition of the 

Bengali newspaper [¶] (Bengali being the regional language of West Bengal, where our 

Registered Office is located), each with wide circulation, at least five Working Days prior to 

the Bid / Offer Opening Date 

Pricing Date The date on which our Company and the Selling Shareholders, in consultation with the BRLMs 

will finalise the Offer Price  

Prospectus  The prospectus to be filed with the RoC after the Pricing Date in accordance with Section 26 

of the Companies Act, 2013, and the ICDR Regulations containing, inter alia, the Offer Price 

that is determined at the end of the Book Building Process, the size of the Offer and certain 

other information, including any addenda or corrigenda thereto 

Public Offer Account óNo-lienô and ónon-interest bearingô bank account opened under Section 40(3) of the 

Companies Act, 2013, with the Public Offer Account Bank to receive monies from the Escrow 

Account(s) and ASBA Accounts on the Designated Date  

Public Offer Account Bank The bank(s) with whom the Public Offer Account(s) for collection of Bid Amounts from 

Escrow Accounts and ASBA Accounts will be maintained, in this case being [ǒ]  

QIB Portion The portion of the Offer (including the Anchor Investor Portion) being not more than 50 % of 

the Offer consisting of [ǒ] Equity Shares which shall be Allotted to QIBs (including Anchor 

Investors), subject to valid Bids being received at or above the Offer Price 

ñQualified Institutional 

Buyersò or ñQIBsò or ñQIB 

Biddersò 

Qualified institutional buyers as defined under Regulation 2(1)(zd) of the ICDR Regulations 

ñRed Herring Prospectusò or 

ñRHPò 

The red herring prospectus to be issued by our Company in accordance with Section 32 of the 

Companies Act, 2013 and the provisions of the ICDR Regulations, which will not have 

complete particulars of the price at which the Equity Shares will be offered and the size of the 

Offer, including any addenda or corrigenda thereto. 

 

The red herring prospectus will be registered with the RoC at least three days before the 

Bid/Offer Opening Date and will become the Prospectus upon filing with the RoC after the 

Pricing Date 

Refund Account(s) The account(s) to be opened with the Refund Bank(s), from which refunds, if any, of the whole 

or part of the Bid Amount to the Bidders shall be made 

Refund Bank(s) The bank(s) with which the Refund Account(s) shall be maintained, in this case being [ǒ] 

Registered Broker(s) The stock brokers registered with the stock exchanges having nationwide terminals, other than 

the members of the Syndicate and eligible to procure Bids in terms of Circular No. 

CIR/CFD/14/2012 dated October 4, 2012 issued by SEBI 

Registrar Agreement The agreement dated June 19, 2018, entered into among our Company, the Trustees acting in 

their capacity as the trustees of the Promoter Selling Shareholder, the Non-Promoter Selling 

Shareholders and the Registrar to the Offer in relation to the responsibilities and obligations of 

the Registrar to the Offer pertaining to the Offer 

ñRegistrar and Share Transfer 

Agentsò or ñRTAsò 

Registrar and share transfer agents registered with SEBI and eligible to procure Bids at the 

Designated RTA Locations in terms of circular no. CIR/CFD/POLICYCELL/11/2015 dated 

November 10, 2015 issued by SEBI  

ñRegistrar to the Offerò or 

ñRegistrarò 

Link Intime India Private Limited  

ñRetail Individual Bidder(s)ò 

or ñRIB(s)ò 

Individual Bidders who have Bid for the Equity Shares for an amount not more than  200,000 

in any of the bidding options in the Offer (including HUFs applying through their Karta and 

Eligible NRIs and does not include NRIs other than Eligible NRIs) 

Retail Portion The portion of the Offer being not less than 35 % of the Offer consisting of [ǒ] Equity Shares 

which shall be available for allocation to Retail Individual Bidders in accordance with the 

ICDR Regulations subject to valid Bids being received at or above the Offer Price 

Revision Form The form used by the Bidders to modify the quantity of the Equity Shares or the Bid Amount 

in any of their ASBA Form(s) or any previous Revision Form(s). 
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Term Description 

 

QIB Bidders and Non-Institutional Bidders are not allowed to withdraw or lower their Bids (in 

terms of quantity of Equity Shares or the Bid Amount) at any stage. Retail Individual Bidders 

can revise their Bids during the Bid/Offer Period and withdraw their Bids until Bid/Offer 

Closing Date 

ñSelf Certified Syndicate 

Bank(s)ò or ñSCSB(s)ò 

The banks registered with SEBI, offering services in relation to ASBA, a list of which is 

available on the website of SEBI at 

http://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognised=yes, and updated from 

time to time 

Share Escrow Agent  Escrow agent appointed pursuant to the Share Escrow Agreement, namely, [ǒ] 

Share Escrow Agreement The agreement to be entered into by our Company, the Selling Shareholders and the Share 

Escrow Agent in connection with the transfer of Equity Shares under the Offer by the Selling 

Shareholders and credit of such Equity Shares to the demat account of the Allottees 

Specified Locations The Bidding Centres where the Syndicate shall accept ASBA Forms from Bidders 

Sub-Syndicate  The sub-syndicate members, if any, appointed by the BRLMs and the Syndicate Members in 

relation to the collection of the Bid cum Application Forms by the Syndicate 

Syndicate  The BRLMs and the Syndicate Member 

Syndicate Agreement The agreement dated [ǒ] entered into amongst the BRLMs, the Syndicate Member, our 

Company and the Selling Shareholders in relation to collection of Bid cum Application Forms 

by the Syndicate  

Syndicate Member Intermediaries registered with SEBI who are permitted to carry out activities as an underwriter, 

namely, [ǒ] 

Underwriters [ǒ] 

Underwriting Agreement The agreement to be entered into among the Underwriters, our Company and the Selling 

Shareholders on or after the Pricing Date, but prior to filing of the Prospectus with the RoC 

Wilful Defaulter Company or person categorised as a wilful defaulter by any bank or financial institution or 

consortium thereof, in accordance with the guidelines on wilful defaulters issued by the RBI 

and includes any company whose director or promoter is categorised as such 

Working Day All days, other than second and fourth Saturday of the month, Sundays or a public holiday, on 

which commercial banks in Mumbai are open for business; provided however, with reference 

to (a) announcement of Price Band; and (b) Bid/Offer Period, ñWorking Dayò shall mean all 

days, excluding all Saturdays, Sundays and public holidays, on which commercial banks in 

Mumbai are open for business; and (c) the time period between the Bid/Offer Closing Date and 

the listing of the Equity Shares on the Stock Exchanges, ñWorking Dayò shall mean all trading 

days of Stock Exchanges, excluding Sundays and bank holidays, as per the SEBI Circular 

SEBI/HO/CFD/DIL/CIR/P/2016/26 dated January 21, 2016 

 

Technical/Industry Related Terms/Abbreviations 

 

Term Description 

BIS Bureau of Indian Standards 

BPLR Benchmark Prime Lending Rate 

BR Base Rate 

FMCG Fast Moving Consumer Goods 

GMP Good Manufacturing Practices 

HACCP Hazard Analysis of Critical Control Points 

Hz Hertz 

KV Kilo Volt  

KVA  Kilo Volt Ampere 

KWh Kilowatt hour 

KWp Kilowatt peak 

MTPA Metric Tonnes per annum 

SKU Stock Keeping Unit 

V Volt 

 

Conventional and General Terms or Abbreviations  

 

Term Description 

/Rs./Rupees/INR Indian Rupees 

AGM  Annual general meeting 

AIF Alternative Investment Fund as defined in and registered with SEBI under the Securities and 

Exchange Board of India (Alternative Investments Funds) Regulations, 2012 
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Term Description 

AIF Regulations Securities and Exchange Board of India (Alternative Investments Funds) Regulations, 2012 

AS / Accounting Standards The Accounting Standards issued by the Institute of Chartered Accountants in India 

Air Act Air (Prevention and Control of Pollution) Act, 1981 

APEDA Agricultural and Processed Food Products Export Development Authority 

APEDA Act Agricultural and Processed Food Products Export Development Authority Act, 1985 

BIS Act Bureau of Indian Standards Act, 1986 

Bn / bn Billion  

BSE BSE Limited  

CAGR The compound annual growth rate which is the mean annual growth rate of an investment over 

a specified period of time longer than one year 

Calendar Year / CY Unless stated otherwise, the period of 12 months ending on December 31 of that particular 

year 

Category I AIF AIFs who are registered as ñCategory I Alternative Investment Fundsò under the SEBI 

AIF Regulations 

Category II AIF AIFs who are registered as ñCategory II Alternative Investment Fundsò under the SEBI 

AIF Regulations 

Category III AIF AIFs who are registered as ñCategory III Alternative Investment Fundsò under the 

SEBI AIF Regulations 

Category I FPIs FPIs who are registered as ñCategory I foreign portfolio investorsò under the FPI Regulations  

Category II FPIs FPIs who are registered as ñCategory II foreign portfolio investorsò under the FPI Regulations  

Category III FPIs FPIs who are registered as ñCategory III foreign portfolio investorsò under the FPI Regulations  

CDSL Central Depository Services (India) Limited 

CIN Corporate Identity Number 

Companies Act Companies Act, 1956 and the Companies Act, 2013, as applicable 

Companies Act, 1956 Companies Act, 1956 (without reference to the provisions thereof that have ceased to have 

effect upon notification of the sections of the Companies Act, 2013) along with the relevant 

rules made thereunder 

Companies Act, 2013 Companies Act, 2013, to the extent in force pursuant to the notification of the sections of the 

Companies Act, 2013, along with the relevant rules, regulations, clarifications, circulars and 

notifications issued thereunder 

Competition Act Competition Act, 2002 

Consolidated FDI Policy Consolidated Foreign Direct Investment Policy notified by DIPP under D/o IPP F. No. 

5(1)/2017-FC-1 dated August 28, 2017, effective from August 28, 2017 

COPRA Consumer Protection Act, 1986 

Copyright Act Copyright Act, 1957 

CrPC Code of Criminal Procedure, 1973 

Depositories NSDL and CDSL 

Depositories Act Depositories Act, 1996 

DIN Director identification number 

DP ID Depository Participant identification 

DP/Depository Participant A depository participant as defined under the Depositories Act 

DR Depository receipts 

EBIT Earnings before interest and tax 

EBITDA Earnings before interest, tax, depreciation and amortization 

EBITDA Margin EBITDA divided by total revenue for the year 

EGM Extraordinary general meeting 

Environment Act Environment (Protection) Act, 1986 

EPS Earnings per share 

Erstwhile OCB / Overseas 

Corporate Body 

A company, partnership, society or other corporate body owned directly or indirectly to the 

extent of at least 60 % by NRIs including overseas trusts, in which not less than 60 % of 

beneficial interest is irrevocably held by NRIs directly or indirectly and which was in existence 

on October 3, 2003 and immediately before such date had taken benefits under the general 

permission granted to OCBs under FEMA. OCBs are not allowed to invest in the Offer 

ESOP Employee Stock Option 

Euro / ú Currency of the EU 

EU European Union 

Factories Act Factories Act, 1948 

FDI Foreign direct investment 

FEMA Foreign Exchange Management Act, 1999, read with rules and regulations thereunder 

FEMA Regulations Foreign Exchange Management (Transfer or Issue of Security by a Person Resident Outside 

India) Regulations, 2017 
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Term Description 

Financial Year/Fiscal/Fiscal 

Year/FY 

Unless stated otherwise, the period of 12 months ending March 31 of that particular year 

FIFP Foreign Investment Facilitation Portal  

FPI(s) Foreign Portfolio Investors as defined under the FPI Regulations  

FPI Regulations Securities and Exchange Board of India (Foreign Portfolio Investors) Regulations, 2014 

FSSA Food Safety and Standards Act, 2006 

FSSAI Food Safety and Standards Authority of India 

FVCI Regulations Securities and Exchange Board of India (Foreign Venture Capital Investors) Regulations, 2000  

FVCI Foreign Venture Capital Investors as defined and registered under the FVCI Regulations 

Gazette Gazette of India 

GDP Gross domestic product 

GoI/Government/Central 

Government 

Government of India 

GST Goods and services tax 

Hazardous Wastes Rules Hazardous and Other Wastes (Management and Transboundary Movement) Rules, 2016 

HC Calcutta High Court 

HUF Hindu undivided family 

ICAI  The Institute of Chartered Accountants of India 

ICDR Regulations Securities and Exchange Board of India (Issue of Capital and Disclosure Requirements) 

Regulations, 2009 

ICSI The Institute of Company Secretaries of India 

IFRS International financial reporting standards 

Income Tax Act Income Tax Act, 1961 

Ind AS Indian accounting standards 

India Republic of India 

Indian GAAP Generally accepted accounting principles in India 

IPC Indian Penal Code, 1860 

IPO Initial public offering 

IRCTC Indian Railway Catering and Tourism Corporation 

IST Indian standard time 

IT Information technology 

Listing Regulations Securities and Exchange Board of India (Listing Obligations and Disclosure Requirements) 

Regulations, 2015 

LM Act Legal Metrology Act, 2009 

LM Rules Legal Metrology (Packaged Commodities) Rules, 2011 

MCA Ministry of Corporate Affairs, Government of India 

Mn/mn Million  

Mutual Funds Mutual funds registered with SEBI under the Securities and Exchange Board of India (Mutual 

Funds) Regulations, 1996 

N.A./NA Not Applicable 

NACH National automated clearing house 

NAV Net asset value  

NBFC Non- Banking Financial Company 

NEFT National electronic fund transfer 

NI Act Negotiable Instruments Act, 1881 

NR Non-resident 

NRE Account Non-resident external account 

NRI Non-resident Indians 

NRO Account Non-resident ordinary account 

NSDL National Securities Depository Limited 

NSE The National Stock Exchange of India Limited 

p.a. Per annum 

P/E Ratio Price/earnings ratio 

PAN Permanent account number  

PAT Profit after tax 

PAT Margin PAT divided by total revenue for the year 

RBI Reserve Bank of India 

RoE Return on equity 

ROCE Return on capital employed 

RTGS Real time gross settlement 

SCRA Securities Contracts (Regulation) Act, 1956 



 

10 

Term Description 

SCRR Securities Contracts (Regulation) Rules, 1957 

SEBI Securities and Exchange Board of India constituted under the SEBI Act 

SEBI Act Securities and Exchange Board of India Act, 1992 

SEBI AIF Regulations Securities and Exchange Board of India (Alternative Investment Funds) Regulations,  

2012 

SICA The erstwhile Sick Industrial Companies (Special Provisions) Act, 1985 

State Government Government of a state in India 

State PCB Pollution control board of a state in India 

Stock Exchanges BSE and NSE 

STT Securities transaction tax  

Takeover Regulations Securities and Exchange Board of India (Substantial Acquisition of Shares and Takeovers) 

Regulations, 2011 

TM Act Trademarks Act, 1999 

U.S./USA/United States United States of America 

U.S. GAAP Generally accepted accounting principles in the United States of America 

U.S. Securities Act U.S. Securities Act of 1933 

USD/US$ United States dollars 

VAT Value added tax 

VCF Venture Capital Funds as defined in and registered with SEBI under the VCF Regulations 

VCF Regulations Securities and Exchange Board of India (Venture Capital Fund) Regulations, 1996 

Water Act Water (Prevention and Control of Pollution) Act, 1974 
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CERTAIN CONVENTIONS, PRESENTATION OF FINANCIAL, INDUSTRIAL AND MARKET DATA  

 

Certain Conventions 

 

All references to ñIndiaò in this Draft Red Herring Prospectus are to the Republic of India. All references to the ñU.S.ò, ñUSAò or 

ñUnited Statesò are to the United States of America. 

 

Unless stated otherwise, all references to page numbers in this Draft Red Herring Prospectus are to the page numbers of this Draft 

Red Herring Prospectus.  

 

Financial Data 

 

Unless stated otherwise or the context requires otherwise, the financial information in this Draft Red Herring Prospectus is derived 

from our Restated Financial Statements. The Restated Financial Statements have been prepared in accordance with Indian GAAP 

and Ind AS (as applicable), the Companies Act and restated in accordance with the ICDR Regulations. In addition, we have included 

in this Draft Red Herring Prospectus, the Proforma Financial Statements prepared by the management in accordance with the 

requirements of paragraph 23 of item (IX)  (B) of Schedule VIII (Part A) (2) of the ICDR Regulations, solely to reflect the results of 

the core business operations for comparative purposes post the Scheme of Arrangement. 

 

In this Draft Red Herring Prospectus, any discrepancies in any table between the total and the sum of the amounts listed are due to 

rounding off. All figures in decimals (excluding percentages) have been rounded off to two decimal places and all percentages have 

been rounded off to one decimal place, and accordingly there may be consequential changes in this Draft Red Herring Prospectus. 

  

Our Companyôs financial year commences on April 1 and ends on March 31 of the next year; accordingly, all references to a 

particular financial year, unless stated otherwise, are to the 12 month period ended on March 31 of that year. Reference in this Draft 

Red Herring Prospectus to the terms Fiscal or Fiscal Year or Financial Year is to the 12 month period ended on March 31 of such 

year, unless otherwise specified.  

 

Our Restated Financial Statements have been prepared in accordance with Indian GAAP and Ind AS, as applicable. There are 

significant differences between Indian GAAP, Ind AS, U.S. GAAP and IFRS. Our Company does not provide reconciliation of its 

financial information to IFRS or to U.S. GAAP. Our Company has not attempted to explain those differences or quantify their 

impact on the financial data included in this Draft Red Herring Prospectus and it is urged that you consult your own advisors 

regarding such differences and their impact on our financial data. Accordingly, the degree to which the financial information 

included in this Draft Red Herring Prospectus will provide meaningful information is entirely dependent on the readerôs level of 

familiarity with Indian accounting policies and practices, the Companies Act, the Indian GAAP, Ind AS and the ICDR Regulations. 

Any reliance by persons not familiar with Indian accounting policies and practices on the financial disclosures presented in this 

Draft Red Herring Prospectus should accordingly be limited. Our annual financial statements for periods subsequent to April 1, 

2014, have been prepared and presented in accordance with Ind AS. Given that Ind AS differs in many respects from Indian GAAP, 

our financial statements prepared and presented in accordance with Ind AS may not be comparable to our historical financial 

statements prepared under the Indian GAAP. See ñRisk Factors ï Significant differences exist between Ind AS and other accounting 

principles, such as Indian GAAP, IFRS and U.S. GAAP, which may be material to investorsô assessment of our financial condition.ò 

on page 32. 

 

Unless the context otherwise indicates, any percentage amounts, as set forth in ñRisk Factorsò, ñOur Businessò, ñManagementôs 

Discussion and Analysis of Financial Condition and Results of Operationsò beginning on pages 14, 106 and 285, respectively, and 

elsewhere in this Draft Red Herring Prospectus have been calculated on the basis of the Restated Financial Statements prepared in 

accordance with Companies Act, Ind AS and Indian GAAP and restated in accordance with ICDR Regulations.  

 

Currency and Units of Presentation 

 

All references to: 

 

1. ñRupeesò or ñò or ñINRò or ñRs.ò are to the Indian Rupee, the official currency of India;  

 

2. ñEuroò or ñúò are to the Euro, the official currency of the member states of the European Union; and 

 

3. ñUSDò or ñUS$ò or ñ$ò are to the United States Dollar, the official currency of the United States. 

 

Except otherwise specified, our Company has presented certain numerical information in this Draft Red Herring Prospectus in 

ñmillionò, ñbillionò and ñtrillionò units. One million represents 1,000,000, one billion represents 1,000,000,000 and one trillion 

represents 1,000,000,000,000. 
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Exchange Rates 

 

This Draft Red Herring Prospectus contains conversions of certain other currency amounts into Indian Rupees that have been 

presented solely to comply with the ICDR Regulations. These conversions should not be construed as a representation that these 

currency amounts could have been, or can be converted into Indian Rupees, at any particular rate or at all. 

 

The following table sets forth, for the periods indicated, information with respect to the exchange rate between the Indian Rupee 

and other foreign currencies:  

 

Currency 

 

As on March 

31, 2018 

( ) 

As on 

December 31, 

2017(1) 

( ) 

As on March 

31, 2017(2) 

( ) 

As on March 

31, 2016(2) 

( ) 

As on March 

31, 2015(2) 

( ) 

As on March 

31, 2014(2) 

( ) 

As on 

March 31, 

2013(2) 

( ) 

1 USD 65.04 63.92 64.84 66.33 62.59 60.10 54.39 

1 Euro 80.62 76.39 69.25 75.10 67.51 82.58 69.54 
(Source: RBI reference rate) 
(1) Exchange rate as on December 29, 2017 as RBI reference rate is not available for December 31, 2017 and December 30, 2017, being a Sunday and Saturday, 

respectively.  

(2) In the event that March 31 of any of the respective years is a public holiday, the previous calendar day not being a public holiday has been considered. 

 

Industry and Market Data  

 

Unless stated otherwise, industry and market data used in this Draft Red Herring Prospectus has been obtained or derived from the 

FS Report and publicly available information as well as other industry publications and sources. The FS Report has been prepared 

at the request of our Company. For further details, see ñRisk Factors ï This Draft Red Herring Prospectus contains information 

from an industry report which we have commissioned from Frost & Sullivan (India) Private Limitedò on page 29. 

 

Industry publications generally state that the information contained in such publications has been obtained from publicly available 

documents from various sources believed to be reliable but their accuracy and completeness are not guaranteed and their reliability 

cannot be assured. Accordingly, no investment decisions should be made based on such information. Although we believe the 

industry and market data used in this Draft Red Herring Prospectus is reliable, it has not been independently verified by us, our 

Directors, our Promoters, the Selling Shareholders or the BRLMs or any of their respective affiliates or advisors. The data used in 

these sources may have been reclassified by us for the purposes of presentation. Data from these sources may also not be comparable. 

Such data involves risks, uncertainties and numerous assumptions and is subject to change based on various factors, including those 

discussed in ñRisk Factorsò beginning on page 14.  

 

The extent to which the market and industry data used in this Draft Red Herring Prospectus is meaningful depends on the readerôs 

familiarity with and understanding of the methodologies used in compiling such data. There are no standard data gathering 

methodologies in the industry in which the business of our Company is conducted, and methodologies and assumptions may vary 

widely among different industry sources. 

 

In accordance with the ICDR Regulations, see ñBasis for Offer Priceò beginning on page 77 includes information relating to our 

peer group companies. Such information has been derived from publicly available sources, and neither we, our Directors, our 

Promoters, the Selling Shareholders nor the BRLMs have independently verified such information. 
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FORWARD-LOOKING STATEMENTS  

 

This Draft Red Herring Prospectus contains certain ñforward-looking statementsò. These forward-looking statements generally can 

be identified by words or phrases such as ñaimò, ñanticipateò, ñbelieveò, ñexpectò, ñestimateò, ñintendò, ñobjectiveò, ñplanò, 

ñprojectò, ñwillò, ñwill continueò, ñwill pursueò or other words or phrases of similar import. Similarly, statements that describe our 

Companyôs strategies, objectives, plans or goals are also forward-looking statements.  

 

Al l forward-looking statements are subject to risks, uncertainties and assumptions about us that could cause actual results to differ 

materially from those contemplated by the relevant forward-looking statement. 
 

Actual results may differ materially from those suggested by the forward-looking statements due to risks or uncertainties associated 

with our expectations with respect to, but not limited to, regulatory changes pertaining to the industry in which our Company 

operates and our ability to respond to them, our ability to successfully implement our strategy, our growth and expansion, 

technological changes, our exposure to market risks, general economic and political conditions in India and globally which have an 

impact on our business activities or investments, the monetary and fiscal policies of India, inflation, deflation, unanticipated 

turbulence in interest rates, foreign exchange rates, equity prices or other rates or prices, the performance of the financial markets 

in India and globally, changes in laws, regulations and taxes and changes in competition in our industry. Certain important factors 

that could cause actual results to differ materially from our Companyôs expectations include, but are not limited to, the following:  

 

1. inability to successfully implement our growth strategy including expansion of our product portfolio; 

 

2. inability to respond quickly to changing consumer preferences and new trends; 

 

3. any disruption or interruption in the operations of the third parties (with whom we do not have long-term agreements), 

from whom we procure raw materials, or the failure of adequate and timely delivery of raw materials for biscuits and cakes 

to our quality standards, or an increase in the prices of the raw materials; 

 

4. instances of food-borne illness, as well as widespread negative publicity regarding food quality, illness, injury or other 

health concerns; 

 

5. adverse outcome in certain legal proceeding involving our Company, our Directors, our Promoters and our Group 

Companies; 

 

6. failure to compete effectively with our competitors; 

 

7. labour problems; and 

 

8. shortage or non-availability of electricity, fuel or water or an increase in fuel prices. 

  

For further discussion of factors that could cause the actual results to differ from our estimates and expectations, see ñRisk Factorsò, 

ñOur Businessò and ñManagementôs Discussion and Analysis of Financial Condition and Results of Operationsò beginning on pages 

14, 106 and 285, respectively. By their nature, certain market risk disclosures are only estimates and could be materially different 

from what actually occurs in the future. As a result, actual gains or losses could materially differ from those that have been estimated.  

 

We cannot assure investors that the expectations reflected in these forward-looking statements will prove to be correct. Given these 

uncertainties, investors are cautioned not to place undue reliance on such forward-looking statements and not to regard such 

statements as a guarantee of future performance. 
 

Forward-looking statements reflect the current views of our Company as of the date of this Draft Red Herring Prospectus and are 

not a guarantee of future performance. These statements are based on the managementôs beliefs and assumptions, which in turn are 

based on currently available information. Although we believe the assumptions upon which these forward-looking statements are 

based are reasonable, any of these assumptions could prove to be inaccurate, and the forward-looking statements based on these 

assumptions could be incorrect. Neither our Company, our Directors, our Promoters, the Selling Shareholders, the BRLMs, the 

Syndicate Member(s) nor any of their respective affiliates or advisors have any obligation to update or otherwise revise any 

statements reflecting circumstances arising after the date hereof or to reflect the occurrence of underlying events, even if the 

underlying assumptions do not come to fruition.  

 

In accordance with the SEBI requirements, our Company and the Promoter Selling Shareholder will ensure that investors in India 

are informed of material developments from the date of the Red Herring Prospectus until the time of the grant of listing and trading 

permission by the Stock Exchanges. In accordance with ICDR Regulations and as prescribed under applicable law, the Non-

Promoter Selling Shareholders will ensure (through our Company and the BRLMs) that the investors are informed of material 

developments in relation to statements specifically confirmed or undertaken by the Non-Promoter Selling Shareholders from the 

date of the Red Herring Prospectus until the time of the grant of listing and trading permission by the Stock Exchanges.  
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SECTION II: RISK FACTORS  

 

RISK FACTORS 

 

An investment in equity shares involves a high degree of risk. The risks and uncertainties described below together with the other 

information contained in this Draft Red Herring Prospectus should be carefully considered before making an investment decision 

in the Equity Shares. The risks and uncertainties described below are not the only ones relevant to the country, the industry in which 

our Company operates, our Company and the Equity Shares. Additional risks and uncertainties, not presently known to our 

Company or that we currently deem immaterial may also impair our Companyôs business operations. You should carefully consider 

all the information in this Draft Red Herring Prospectus, including the risks and uncertainties described below, before making an 

investment in the Equity Shares. You should read this section in conjunction with the sections entitled ñOur Businessò, ñIndustryò 

and ñManagementôs Discussion and Analysis of Financial Condition and Results of Operationsò beginning on pages 106, 83 and 

285, respectively, as well as the other information contained in this Draft Red Herring Prospectus. If any one or some combination 

of the following risks and other risks that are not currently known were to occur, our business, cash flows, results of operations and 

financial condition could be adversely affected, and the price of the Equity Shares and the value of your investment in the Equity 

Shares could decline and prospective investors may lose all or part of their investment. Prospective investors should pay particular 

attention to the fact that our Company is incorporated under the laws of India and is subject to a legal and regulatory environment, 

which may differ in certain respects from that of other countries. Prior to making an investment decision, prospective investors 

should carefully consider all the information contained in this Draft Red Herring Prospectus including the Restated Financial 

Statements beginning on page 165.  

 

This Draft Red Herring Prospectus also contains forward-looking statements that involve risks and uncertainties. Our Companyôs 

actual results could differ materially from those anticipated in these forward-looking statements as a result of certain factors, 

including the considerations described below and elsewhere in this Draft Red Herring Prospectus. See ñForward-Looking 

Statementsò beginning on page 13. Unless specified or quantified in the relevant risk factors below, we are not in a position to 

quantify the financial or other implication of any of the risks described in this section. Unless otherwise stated or the context 

otherwise requires, the financial information used in this section is derived from our Restated Financial Statements.  

 

INTERNAL RISK FACTORS  

 

1. Our inability to successfully implement our growth strategy including expansion of our product portfolio, on a timely 

basis, or at all, could adversely affect our business and financial condition.  

 

Our future success depends, in large part, on our ability to implement our growth strategy of deeper penetration in existing 

markets and expansion into newer markets, expansion of product portfolio with a focus on ñpremiumizationò, deepening 

and expanding our distribution network to capitalize on growing market opportunities, increasing brand awareness and 

marketing and use of technology as a differentiator. 

 

Our ability to expand successfully will depend on a number of factors, many of which are beyond our control, including 

but not limited to, increasing the visibility of our products, customer loyalty, entering into distribution and other strategic 

arrangements with third-party retailers and other distributors of our products, consumer trends, obtaining and training 

qualified personnel, availability of financing on suitable terms and identifying suitable supply and delivery resources and 

general economic conditions.  

 

While implementing our growth strategy of expansion of our product portfolio, we strive to provide differentiated offerings 

to our customers which is affected by our ability to anticipate changes in consumer preferences, the technical capability of 

our product development staff in developing and testing such new products, and the success of our management and sales 

team in introducing and marketing new products. For instance, our Company has failed to expand our product portfolio to 

include rusk due to certain technical difficulties in the machinery procured from a supplier. 

 

Further, the implementation of these plans may divert managementôs attention from other aspects of our business and place 

a strain on our management, operational and financial resources, as well as our information systems.  

 

Consequently, there can be no assurance that we will be able to successfully implement our growth strategy, on a timely 

basis, or at all. Our sales, operating results and future profitability will be adversely affected if we fail to implement our 

growth strategy or if we invest our existing resources in a growth strategy that ultimately proves unsuccessful.  

 

2. Consumer preferences for our products are difficult to predict and may change, and, if we are unable to respond quickly 

to new trends, our business may be adversely affected. 

 

Our business is focused on the development, manufacture, marketing and distribution of a line of branded biscuits and 

cakes. If consumer demand for our products decreases, our business will be adversely affected. In addition, the biscuits and 

cakes market is subject to changes in consumer tastes, national, regional and local economic conditions and demographic 

trends.  
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While we seek to expand our product portfolio to suit changing consumer preferences, our products may not meet the 

desired success, or our competitors may respond to such changing consumer preferences more effectively and successfully. 

Developing and introducing new products can be risky and expensive, and we cannot assure you that our new products 

will gain market acceptance or meet the particular tastes or requirements of consumers. The success of our new products 

depends on our ability to accurately anticipate the tastes and dietary habits of consumers and to offer products that appeal 

to their preferences and fall within a price range acceptable to them. Acceptance of our new product initiatives by 

consumers may not be as high as we anticipate. Further, our new products or our existing products may fail to appeal to 

the consumers, either in terms of taste or price. We may not be able to introduce new products that are fast-growing or 

generate acceptable margins.  

 

We have also sought to diversify our business in the past. We have had unsuccessful launches of Indian ethnic snacks 

(namkeen) and Target mosquito repellent. We cannot ensure you that if we try to diversify our business in the future and 

introduce new products, our products will meet the desired success and our business and financial condition may be 

adversely affected. 

 

If we are unable to adapt our products or develop new products to successfully meet changes in consumer tastes and trends, 

our business and financial condition may be adversely affected.  

 

3. Any disruption or interruption in the operations of the third parties (with whom we do not have long-term agreements), 

from whom we procure raw materials, or the failure of adequate and timely delivery of raw materials for biscuits and 

cakes to our quality standards, or an increase in the prices of the raw materials, would have an adverse effect on our 

business, financial condition and results of operation.  

 

We do not have any long-term contracts with any third parties and we procure all of our raw materials by way of purchase 

orders and therefore, are required to pay the market rate for such products. Our top 10 suppliers of raw materials accounted 

for 31.90 % and 29.79 % of our total supply of raw materials and packaging materials for the Financial Year 2017 and the 

nine month period ended December 31, 2017, respectively. We anticipate that this concentration of supply among our key 

suppliers may continue in the future.  

 

Most raw materials used in biscuits and cakes, including flour, sugar, vegetable oil, butter and flavouring agents, are 

commodities and therefore subject to price fluctuations as a result of seasonality, weather, demand in local and international 

markets, changes in the economy, worldwide production levels, worldwide inventory levels, disruptions in the supply chain 

and other factors. For the Financial Years 2015, 2016, 2017 and the nine month period ended December 31, 2017 and, the 

cost of procuring raw materials and packaging materials accounted for 66.65 %, 54.01 %, 68.17 % and 61.98 %, of our 

total income respectively. We expect that the cost of certain key raw materials will continue to increase. We have no control 

over fluctuations in the price and availability of raw materials or variations in products caused by these factors. 

Additionally, any shortage of raw materials in the market generally could lead to an increase in the cost of raw materials 

which could result in an increase in prices of our products which may reduce demand or reduce our margins and thereby, 

have an adverse effect on our business, results of operations and financial condition. The absence of long-term contracts at 

fixed prices exposes us to volatility in the prices of raw materials that we require and we may be unable to pass these costs 

onto our customers, which may reduce our profit margins. We also face a risk that one or more of our existing suppliers 

may discontinue their supplies to us, and any inability on our part to procure raw materials from alternate suppliers in a 

timely fashion, or on commercially acceptable terms, may adversely affect our operations. 

 

Our operations are dependent on adequate and timely deliveries of quality raw materials. We depend substantially on third-

party suppliers for such deliveries and they may be unable to provide us with a sufficient quantity of quality raw materials 

for us to meet consumer demand for our products. If the quality of our suppliersô raw materials declines, we may not be 

able to obtain replacement for quality raw materials on commercially agreeable terms in the open market. Further, as we 

do not have long term contracts and procure all of our raw materials by way of purchase orders, we are not assured of 

continued supply or exclusive access to raw materials from these sources. If our food quality declines due to the inferior 

quality of ingredients or due to interruptions in the flow of ingredients and similar factors, our sales may decline and 

negatively affect our business, results of operations and financial condition. 

 

4. We could be adversely affected by instances of food-borne illness, as well as widespread negative publicity regarding 

food quality, illness, injury or other health concerns. 

 

The sale of food products for human consumption involves the risk of injury or illness to consumers. Such injuries or 

illnesses may result from food tampering or product contamination or spoilage. Under certain circumstances, we may be 

forced to withdraw our products, which may have an adverse effect on our business. Further, if the consumption of any of 

our products causes, or is alleged to have caused, a health-related illness, we may become subject to negative publicity, 

claims or litigation proceedings relating to such matters. Even if such a claim or litigation proceeding is unsuccessful, the 

negative publicity surrounding any such assertion could adversely affect our reputation with existing and potential 

distributors, retailers and consumers. In particular, any adverse media coverage regarding the raw materials used in our 

products or in relation to our failure to materially comply with health and safety standards, irrespective of the validity of 

such claims, could have an adverse effect on the reputation of our brand or any of our product names, and may result in a 
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reduction of our sales or the discontinuation of one or more of our products. If consumers do not perceive our products to 

be of high quality, then the value of our brand would be diminished. Any loss of confidence on the part of consumers in 

the raw materials used in our products or in the safety and quality of our products would be difficult and costly to overcome. 

 

Moreover, such claims or liabilities might not be covered by insurance or by any rights of indemnity or contribution that 

we may have against others. A judgment against us or market withdrawal could have an adverse effect on our business, 

reputation and operating results. 

 

Although we seek to implement high safety and sanitary standards and ensure compliance with all regulatory standards, 

we cannot assure you that our operational controls and employee training will be effective in preventing food-borne 

illnesses, food tampering and other food safety issues in relation to our products. Furthermore, as we employ third-party 

distributors to transport our products, from our manufacturing facilities to the retail stores, our super stockists, distributors 

or our warehouses and we cannot monitor the biscuits and cakes ourselves while they are being transported, our products 

could be subject to food-borne illnesses or food tampering during transport. Food-borne illness or food tampering incidents 

could be caused by the consumers, employees or raw material suppliers and distributors and, therefore, could be beyond 

our control. Any publicity relating to health concerns or the perceived or specific outbreaks of food-borne illnesses, food 

tampering or other food safety issues attributed to our manufacturing facilities could result in a significant decrease in sales 

and could have an adverse effect on our reputation, business, results of operations and financial condition. 

 

5. There are certain material legal and regulatory proceedings involving our Company, our Directors, our Promoters and 

our Group Companies, pending at different levels of adjudication. An adverse outcome in any such proceedings may 

adversely affect the concerned entities, which may in turn cause damage to our reputation and otherwise adversely 

affect our business, result of operations, financial condition and prospects.  

 

Our Company 

 

Nature of proceedings 

Number of 

matters 

Amount involved to the extent quantifiable 

(  in million ) 

Litigation against our Company 

Tax matters 

Direct tax 3 2.96 

Indirect tax 30 189.36 

Total 33 192.32 

Other matters 5 Not Ascertainable 

Actions by regulatory/statutory authorities 3 Not Ascertainable 

Total  41 Not Ascertainable 

 

Our Directors and Promoters 

 

Particulars 

Number of 

matters 

Amount involved to the extent quantifiable 

(  in million ) 

Litigation against our Directors and Promoters 

Bimal Kumar Choudhary 

Tax matters 3 54.76 

Criminal matters 1 Not Ascertainable 

Actions by statutory / regulatory authorities 1 Not Ascertainable 

Total 5 Not Ascertainable 

Biswanath Choudhary 

Tax matters 3 11.74 

Criminal matters 1 Not Ascertainable 

Total 4 Not Ascertainable 

Gobind Ram Choudhary 

Tax matters 3 13.54 

Criminal matters 4 Not Ascertainable 

Total 7 Not Ascertainable 

Dilip Kumar Choudhary 

Tax matters 3 10.46 

Actions by statutory / regulatory authorities 1 Not Ascertainable 

Total 4 Not Ascertainable 

Mamta Binani 

Actions by statutory / regulatory authorities 1 Not Ascertainable 

Total 1 Not Ascertainable 

Sumit Malhotra 
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Particulars 

Number of 

matters 

Amount involved to the extent quantifiable 

(  in million ) 

Actions by statutory / regulatory authorities 1 Not Ascertainable 

Total 1 Not Ascertainable 

 

Our Group Companies 

 

Particulars 

Number of 

matters 

Amount involved to the extent quantifiable* 

(  in million)  

Litigation against our Group Companies 

ACSPL  

Tax matters 16  101.05 

Actions by statutory / regulatory authorities 2 Not Ascertainable 

Total 18 Not Ascertainable 

ASPL  

Tax matters 3 27.25*  

Total 3 27.25 

BHPL 

Tax matters 1 2.19 

Actions by statutory / regulatory authorities 1 Not Ascertainable 

Total 2 Not Ascertainable 

Monarch  

Tax matters 1 0.09 

Total 1 0.09 
*  This includes the penalty of  500,000 on the director of ASPL. 

 

The amounts claimed in these proceedings have been disclosed to the extent ascertainable and include amounts claimed 

jointly and severally. The amounts as ascertained above do not involve claims towards interest or costs of proceedings. We 

cannot assure you that any of these matters will be decided in favour of our Company, or our Directors or our Promoters 

or our Group Companies, as the case may be, or that no additional liability or penalties will arise out of these proceedings. 

Such proceedings could divert management time and attention, and consume financial resources in their defence or 

prosecution. Decisions in any of the aforesaid proceedings adverse to our interests may have a material adverse effect on 

our business, reputation and results of operations. If any new developments arise, such as a change in Indian law or an 

adverse judgment in any of these proceedings, individually or in the aggregate, it could result in monetary and/or 

reputational losses and we may have to make provisions in our financial statements, which could increase our expenses 

and our liabilities. Further, we may be subject to additional costs even in proceedings initiated by our Company. 

 

Except as disclosed in ñOur Management - Confirmationsò on page 136, none of our Directors is or was a director of any 

listed company during the last five years preceding the date of this Draft Red Herring Prospectus, whose shares have been 

or were suspended from being traded on BSE or NSE. 

 

The adverse outcome of any such pending or future legal and regulatory proceedings or claims may cause an adverse effect 

on our business, results of operations and financial condition of the concerned Promoter and Group Companies, which may 

in turn divert time and attention from their involvement in or support for our operations, cause damage to our reputation, 

and otherwise adversely affect our business and prospects. For details, see ñOutstanding Litigation and Material 

Developmentsò beginning on page 309.  

 

 

6. Our Promoters and Directors, Gobind Ram Choudhary, Bimal Kumar Choudhary and Biswanath Choudhary, have 

been named as respondents in a criminal proceeding. Further, three arrest warrants have been issued against Gobind 

Ram Choudhary.  

 

Our Promoters and Directors, Gobind Ram Choudhary, Bimal Kumar Choudhary and Biswanath Choudhary, have been 

named as respondents in a criminal proceeding for voluntarily causing hurt, rioting, voluntarily causing hurt to deter public 

servant from his duty and wrongful restraint. Further, three arrest warrants have been issued against Gobind Ram 

Choudhary for the non maintainenace of records, registers, muster rolls, inspection book, attendance register and leave 

records under Minimum Wages Act, 1948, Maternity Benefits Act, 1961 and Factories Act, 1948. If our Promoters and 

Directors are convicted in such matters, there will be a material adverse impact on our reputation and business. For further 

details, see ñOutstanding Litigation and Material Developments-Litigation involving our Promoters-Litigation against our 

Promoters-Criminal mattersò beginning on page 312. 

 

7. We face significant competition from manufacturers of biscuits and cakes in the organized and unorganized sectors. 

Any failure to compete effectively may have an adverse effect on our business and operations. 

 



 

18 

We compete in India against other biscuit manufacturers, including Britannia, Parle and ITC and cake manufacturers, 

including Britannia, Parle, Elite and Monginis which may have larger operations and significantly more resources than us. 

We also compete on a broader scale with regional or local bakeries in the unorganized sector. The artisanal cakes market 

is highly fragmented and the unorganized sector enjoys a substantial market share. The regional bakeries often offer their 

products at highly competitive prices and many of them are well established in their local markets. Retailers also market 

competitive products under their own private labels, which are generally sold at lower prices and compete with some of 

our products. We may in the future experience increased competition from existing or new companies in the biscuits and 

cakes market. Further, our competitors may have exclusive end points / outlets in addition to the other distributors and may 

have greater reach and visibility of products. 

 

The biscuits and cakes market is highly competitive with respect to, among other things, product quality and taste, brand 

recognition and loyalty, product variety, interesting or unique product names, product packaging and package design, shelf 

space, reputation, price, advertising, promotion and nutritional claims. As a result of competition, we may need to increase 

our brand awareness and marketing, advertising and promotional spending to protect our existing market share, which may 

adversely impact our profitability. We may not have the financial resources to increase such spending when necessary. If 

our competitors increase spending on advertising and promotion, or if the cost of online, television, print or radio 

advertising increase, or if our advertising funds materially decrease for any reason, or if our advertising and promotion be 

less effective than our competitorsô, there will be an adverse effect on our results of operations and financial condition. 

Due to increased competition, we could experience reduction of prices, lower or absence of demand for our products, 

reduced margins, an inability to take advantage of new business opportunities and a loss of market share, all of which 

would have an adverse effect on our business, financial condition and results of operations.  

 

8. Labour problems could adversely affect our Companyôs results of operation and financial condition.  

 

We are highly dependent upon availability of skilled and semi-skilled labour. As at March 31, 2018, we employed 4,091 

persons including contract labourers. Due to rapid economic growth in India and increased competition for skilled and 

semi-skilled workmen in India, wages in India are increasing at a fast rate. We may need to increase the levels of 

compensation paid to our workmen more rapidly than in the past to remain competitive in attracting and retaining the 

quality and number of skilled and semi-skilled workmen that our business requires. We cannot assure you that we will be 

able to retain these skilled and semi-skilled workmen or find adequate replacements in a timely manner, or at all. We may 

require a long period of time to hire and train replacement workmen when skilled workmen terminate their employment 

with our Company, or our contractors, as the case may be.  

 

Further, many of our workmen receive wages that are linked to minimum wage laws in India and any increase in the 

minimum wage in any state in which we operate could significantly increase our operating costs. In addition, a shortage in 

the labour pool or other general inflationary pressures or changes will also increase our labour costs. Wage increases in the 

long-term may reduce our competitiveness and our profitability. Our performance depends largely on the efforts and 

abilities of skilled manpower for our production processes on account of greater dependence of technology in comparison 

to our competitors especially the regional / local bakeries. 

 

Further, the activities carried out at our manufacturing facilities may be potentially dangerous to our workmen. While we 

employ safety procedures in the operation of our manufacturing facilities and maintain insurance against employee fidelity, 

marine policy, money in safe, fire and special perils, burglary, office package policy, all risk policy, group personal accident 

insurance, which we believe is in accordance with industry standards, there is a risk that an accident may occur at any of 

our manufacturing facilities. An accident may result in personal injury to our employees or the labour deployed at our 

manufacturing facilities, destruction of property or equipment, manufacturing or delivery delays, environmental damage, 

or may lead to suspension of our operations and/or imposition of liabilities. Any such accident may result in litigation, the 

outcome of which is difficult to assess or quantify, and the cost to defend such litigation can be significant. As a result, the 

costs to defend any action or the potential liability resulting from any such accident or death or arising out of any other 

litigation, and any negative publicity associated therewith, may have a negative effect on our business, financial condition, 

results of operations, cash flows and prospects. In the past, three people have died due to accidents at our manufacturing 

facilities and three people have died due to their poor health conditions at our manufacturing facilities. While we have been 

able to settle five cases, the matter in relation to the death of the workman due to an accident while cleaning at our 

manufacturing facility at Hajipur in 2016 is ongoing. In addition, on May 29, 2018, we experienced a liquid petroleum gas 

spillage which led to fire at our manufacturing facility in Hajipur. This incident has caused serious injuries to one of our 

workmen. For further details, see ñOutstanding Litigation and Material Developmentsò beginning on page 309.  

 

9. A shortage or non-availability of electricity, fuel or water or an increase in fuel prices may adversely affect our 

production operations and have an adverse effect on our business, financial condition, margins, results of operations 

and profitability.  

 

Our operations require a significant amount and continuous supply of electricity, fuel and water and any shortage or non-

availability may adversely affect our operations. We also require substantial electricity for our manufacturing facilities, 

most of which is sourced from state utilities and our 300 KWp grid solar power plant at our manufacturing facility in 

Bhubaneswar, Odisha. Further, some of our raw materials and our products, being perishable in nature, are required to be 
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stored at specific temperatures, supported by continuous supply of electricity and if supply of electricity is not available 

for any reason, we will need to rely on alternative sources, which may not be able to consistently meet our requirements. 

The cost of electricity purchased from alternative sources could be significantly higher, thereby adversely affecting our 

cost of production and profitability. If for any reason such electricity is not available, we may need to shut down our 

manufacturing facilities until an adequate supply of electricity is restored. Interruptions of electricity supply can also result 

in production shutdowns, increased costs associated with restarting production and the loss of production in progress. 

 

We currently source our water requirements for our manufacturing processes including dough preparation from deep tube 

wells and depend on state electricity boards and solar energy for our energy requirements. Although we have diesel 

generators to meet exigencies at certain of our facilities, we cannot assure you that our facilities will be operational during 

power failures or that it will be cost effective in the long run. 

 

Our products are baked in ovens which use power and fuel in our manufacturing facilities. Power and fuel prices have 

steadily increased in India over the last few years which have resulted in increased operating costs. For the Financial Years 

2015, 2016, 2017 and the nine month period ended December 31, 2017, we incurred  99.76 million,  87.60 million,  

434.44 million and  327.61 million towards power and fuel expenses which was 3.66 %, 2.98 %, 3.50 % and 3.81 %, 

respectively of our total income. The factors affecting increase in power and fuel prices are beyond our control and 

dependant on global economic conditions. We might have to shift to alternative fuels or power sources, which may be 

costly or require a shift to alternate technology.  

 

Any failure on our part to obtain alternate sources of electricity, fuel or water, in a timely manner, and at an acceptable 

cost, or any increase in fuel prices or a shift to alternate fuels / technology in the future will result in increased operating 

costs which may have an adverse effect on our business, financial condition, margins, results of operations and profitability. 

 

10. We depend significantly upon sales of our sub-brands, ñButterbakeò and ñDreamliteò and a decline in the growth of 

demand for these products would have a material adverse effect on our operating results and growth prospects.  

 

In the Financial Year 2017 and the nine month period ended December 31, 2017, revenue from sales of our sub-brands, 

ñButterbakeò and ñDreamliteò contributed towards 50.90 % and 46.60 % of our total income, respectively. We expect to 

continue to depend upon sales of these products for at least a substantial majority of our income in the foreseeable future. 

Because we are significantly dependent on the sales of a few products, factors such as changes in consumer preferences 

may have a disproportionately greater impact on us than if we derive significant income from multiple products. There can 

be no assurance that our sub-brands, ñButterbakeò and ñDreamliteò will hold long-term consumer appeal. If consumer 

interest in these sub-brands in general declines, we may experience a significant loss of sales, loss of customers, excess 

inventories, inventory markdowns and deterioration of our brand image, and lower revenues and gross and operating 

margins as a result of price reductions and may be forced to liquidate excess inventories at a discount, any or all of which 

would have a material adverse effect on our operating results and growth prospects. 

 

11. The loss or delay in commencement of production at our manufacturing facilities or a shut down of any of our 

manufacturing facility could have an adverse effect on our business, financial condition and results of operations. 

 

We have six manufacturing facilities which are located at Dankuni and Panchghara in West Bengal, Greater Noida and 

Ghaziabad in Uttar Pradesh, Hajipur in Bihar and Bhubaneswar in Odisha with an Actual Installed Capacity of 294,544 

MTPA for biscuits and 8,148 MTPA for cakes; and production of 144,430.50 MTPA for biscuits and 2,484.89 MTPA for 

cakes as at March 31, 2018. We have an additional manufacturing facility at Sambalpur in Odisha with an aggregate 

installed capacity of 3,600 MTPA for rusk. We have not yet commenced production at this manufacturing facility and 

intend to relocate the manufacturing facility from Sambalpur in Odisha. We also outsource manufacturing of our biscuits 

to Fortune at its manufacturing facility at Sambalpur, Odisha (the ñFortune facilityò). The Fortune facility has an aggregate 

installed capacity of 10,200 MTPA for biscuits and its production was 4,401.28 MTPA as at March 31, 2018. As at March 

31, 2017 and March 31, 2018, 3.47 % and 2.96 % of our biscuits produced were manufactured by Fortune, respectively. 

As our revenue is from products manufactured at these manufacturing facilities, any disruption to our manufacturing 

facilities may result in production loss. Our manufacturing facilities are subject to operating risks, such as loss due to the 

breakdown or failure of equipment, power supply or processes, performance below expected levels of output or efficiency, 

adequate utilization rates, obsolescence of equipment, or any other reason, and the need to comply with the directives and 

regulations of the Government of India and relevant state government authorities. A breakdown of equipment, such as 

ovens and dough mixing machines, caused due to technical failures or by adverse weather or other conditions would be 

likely to impact our production capacity. Our inability to minimize these operating risks would severely affect our 

operations and may cause an underutilization of our capacities, reduction of the overall supply of our products and volume 

of sales or a total shut down. Our operations involve a significant degree of integration, and our results of operations are 

dependent on the successful operation of each manufacturing facility. Although we take precautions to minimize the risk 

of any significant operational problems at our manufacturing facilities, our business, financial condition, results of 

operations and prospects may be adversely affected by any disruption of operations at our manufacturing facilities. 
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Additionally, as we continue our growth by expanding our manufacturing facilities and introducing new products, we may 

encounter regulatory, personnel and other difficulties that may increase our expenses, which could delay our plans or impair 

our ability to become profitable in these areas. A delay in the construction, commissioning or operation of future product 

lines, an increase in the cost of construction or future manufacturing facilities not being as efficient as planned could have 

a material and adverse effect on our business and results of operations. In addition, we may have to make significant 

investment in upgrading our plant, machinery and other infrastructure at our manufacturing facilities. There can, however, 

be no assurance that such modernization plans will be successfully implemented or completed or that if completed, they 

will result in the anticipated growth in our revenues or improvement in the results of operations we anticipate from the 

implementation of such initiatives.  

 

Further, we have experienced operational problems in the trial stage for production of rusk at our manufacturing facility at 

Sambalpur, Odisha. This was a result of certain technical difficulties in the machinery procured from a supplier. 

Accordingly, we have not been able to commence production at this manufacturing facility and intend to relocate the 

manufacturing facility from Sambalpur in Odisha. As on December 31, 2017, we have invested approximately  94.67 

million in this manufacturing facility. In addition, on May 29, 2018, we experienced a liquid petroleum gas spillage which 

led to fire at our manufacturing facility in Hajipur. This incident has caused serious injuries to one of our workmen. We 

cannot assure you that there will not be any other significant disruptions in our operations in the future. Our inability to 

effectively respond to such events and rectify any disruption, in a timely manner and at an acceptable cost or at all, could 

lead to the slowdown or shut-down of our operations or the under-utilization of our manufacturing facilities, which in turn 

may have an adverse effect on our business, results of operations and financial condition.  

 

12. As our products are of a perishable nature, if we do not manage our inventory levels effectively, our operating results 

may be adversely affected. 

 

Our products are of a perishable nature and typically have a shelf life of three to six months. Our inventory levels in relation 

to raw materials and our products are primarily based on forecasts and requirements predicted by our sales team in 

consultation with our distribution channel. Our inventory days for Financial Years 2016, 2017 and as at December 31, 2017 

were 3, 4 and 6, respectively. The forecasts are based on past sales as well as anticipated demand, which is based to a 

certain extent on the subjective assessment of our sales team. We also monitor our inventory and product mix through daily 

ageing analysis at all our manufacturing facilities prepared using SAP software. We must continuously monitor our 

inventory and product mix against forecasted demand or risk having inadequate supplies to meet consumer demand as well 

as having too much inventory on hand that may reach its expiration date and become unsalable. If we are unable to manage 

our inventory levels adequately, our operating costs could increase and our profit margins could decrease, which may 

adversely impact our financial condition leading to an adverse impact on our operating results and future profitability.  

 

13. For the Financial Year 2017 and the nine month period ended December 31, 2017, we generated 60.99 % and 60.09 % 

of our total sale of products, respectively, in Bihar, Uttar Pradesh and Odisha and any adverse developments affecting 

our operations in this area could have an adverse impact on our revenue and results of operations. 

 

In the Financial Year 2017, we generated 60.99 % of our total sale of products in Bihar, Uttar Pradesh and Odisha. 

Similarly, in nine month period ended December 31, 2017, we generated 60.09 % of our total sale of products in Bihar, 

Uttar Pradesh and Odisha. The concentration of our operations in these regions heightens our exposure to adverse 

developments related to competition, as well as economic, demographic and other changes in Bihar, Uttar Pradesh and 

Odisha, which may adversely affect our business prospects, financial conditions and results of operations. Any adverse 

development that affects our sale of products in Bihar, Uttar Pradesh and Odisha and the performance of the existing 

manufacturing facilities located in Bihar, Uttar Pradesh and Odisha could have an adverse effect on our business, financial 

condition and results of operations. 

 

14. Delays in the completion of construction of current and future manufacturing facilities could lead to time or cost 

overruns, which could have an adverse effect on our cash flows, business, results of operations and financial condition. 

 

Typically, the setting up of our manufacturing facility is subject to specific completion schedules. The table below provides 

the total number of manufacturing facilities that have experienced time and cost overruns due to various reasons: 

Name of the manufacturing facility 

 

Time / Cost overrun Reasons for time and cost overrun 

Bhubaneswar (biscuits) Time overrun Delay in shifting overhead high-tension wire on the 

site and civil construction 

Hajipur (biscuits) Time and Cost Overrun Delay due to civil construction of the site and cost 

escalation due to increase in civil cost as well as site 

development expenditure 

Hajipur (cakes) Time and Cost Overrun Delay in allotment of land by Bihar Industrial Area 

Development Authority by approximately six 

months as well as site development expenditure. 
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Name of the manufacturing facility 

 

Time / Cost overrun Reasons for time and cost overrun 

Further, there was an increase in cost due to an RCC 

underground construction. 

Sambalpur (rusk) Time and Cost Overrun Due to technical issues in the machinery procured 

from a supplier 

Dankuni (cookies) Time and Cost Overrun Partial delay as delivery of machineries, break 

down at the time of installation of the machineries, 

as well as delay in trial run and finalisation of 

product quality, leading to cost overrun 

Dankuni (biscuits) Time and Cost Overrun Delay in civil construction  

 

Delays in completion of construction may result in cost overruns, lower or no returns on capital thus impacting the 

respective manufacturing facilityôs performance, as well as failure to meet scheduled debt service payment dates and 

increased interest costs from our financing agreements for the manufacturing facilities. We cannot assure you that similar 

delays will not occur in the future. Such delays could have an adverse effect on our cash flows, business, results of 

operations and financial condition. 

Timely completion of construction of our projects is subject to various execution risks as well as other matters, including 

securing financing and receipt of relevant approvals for such manufacturing facilities. We cannot assure you that we will 

be able to complete the financing for future manufacturing facilities or complete our current and future projects within 

specified schedules or at all. 

 

15. Loss or the disruption or interruption in the operations of our contract manufacturer or our failure to identify timely 

new contract manufacturers could harm our business and impede our growth. 

 

We outsource a part of the manufacturing of our products to Fortune at the manufacturing facility Sambalpur, Odisha. As 

at March 31, 2017 and as at March 31, 2018, 3.47 % and 2.96 %, respectively, of our biscuits produced were manufactured 

by Fortune. Fortune could seek to alter the terms or terminate its relationship with us. If we need to replace our contract 

with Fortune, there can be no assurance that additional capacity will be available when required on acceptable terms, or at 

all, which may result in a decrease of our total production capacity. 

 

In addition, any interruptions to the manufacturing operations of Fortune due to strikes, lock outs, work stoppages or other 

forms of labour unrest, break down or failure of equipment, floods and other natural disaster as well as accidents could 

affect our ability to receive an adequate supply of quality products at reasonable prices. Thus, our manufacturing model 

presents numerous risks to our ability to receive an adequate supply of quality products and meet our customerôs demands, 

which, if we fail to do, would have a negative impact on our business, financial condition and results of operations. 

 

The success of our business depends, in part, on maintaining a strong manufacturing platform. We believe there are a 

limited number of competent, high-quality contract manufacturers in the industry that meet our quality standards, and if 

we were required to seek additional or alternative contract manufacturing arrangements in the future, there can be no 

assurance that we would be able to do so on satisfactory and cost-effective terms, in a timely manner or at all. Therefore, 

the loss of our contract manufacturer, any disruption or delay by it or any failure to identify and engage contract 

manufacturers for new products could delay or postpone production of our products, which could have a material adverse 

effect on our business, results of operations and financial condition. 

 

16. Our inability to expand or effectively manage our growing super stockists and distribution network or any disruptions 

in our supply or distribution infrastructure may have an adverse effect on our business, results of operations and 

financial condition. 

 

We rely largely on third-party super stockists and distributors to sell our products to retailers who place our products in the 

market. For the Financial Year 2017 and the nine month period ended December 31, 2017, sale of products to our principal 

super stockist and largest customer, Capital Marketing, represented approximately 2.98 % and 3.21 % of our sale of 

products. We have established an extensive distribution network in northern and eastern India comprising of three depots; 

more than 200 super stockists, who in turn sell our products to more than 2,500 local distributors. (Source: FS Report) 

 

Our ability to expand and grow our product reach significantly depends on the reach and effective management of our 

distribution network. We continuously seek to increase the penetration of our products by appointing new super stockists 

to ensure wide distribution network targeted at different consumer groups and regions. We cannot assure you that we will 

be able to successfully identify or appoint new super stockists or effectively manage our existing distribution network. The 

super stockists place bulk orders with us after aggregating orders from various distributors. As we sell and distribute our 

products through such super stockists and distributors, any one of the following events could cause fluctuations or declines 

in our revenue and could have an adverse effect on our financial condition, cash flows and results of operations: 
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¶ failure to maintain relationships with our existing super stockists; 

 

¶ failure to establish relationships with new super stockists on favourable terms; 

 

¶ inability to timely identify and appoint additional or replacement super stockists upon the loss of one or more of 

our super stockists; 

 

¶ reduction, delay or cancellation of orders from one or more of our super stockists or distributors; and 

 

¶ disruption in delivering of our products by super stockists and/or distributors. 

 

We also distribute our products through three depots. The agreements for these depots may be terminated in accordance 

with their respective terms, and any termination or non-renewal of such agreements could adversely affect our operations. 

  

We may not be able to compete successfully against larger and better-funded distribution networks of some of our current 

or future competitors, especially if these competitors provide their distributors with more favourable arrangements. If the 

terms offered to such super stockists by our competitors are more favourable than those offered by us, super stockists may 

decline to distribute our products and terminate their arrangements with us. We cannot assure you that we will not lose any 

of our super stockists or distributors to our competitors, which could cause us to lose some or all of our favourable 

arrangements with such super stockists and distributors and may result in the termination of our relationships with other 

super stockists. Consequently, our financial results may fluctuate significantly from period to period based on the actions 

of our significant super stockists. Any dispute with our key super stockists may impact our business, and any default in 

payment from our super-stockists may impact our profits.  

 

Alternately, if our super stockists are not able to maintain a strong network of distributors, our products may not attain as 

much reach as our competitors in the market and we may lose market share. Further, we may be unable to engage alternative 

super stockists or our super stockists may be unable to engage alternative distributors in a timely fashion, or at all, which 

may lead to decline in the sale of our products and adversely affect our business, results of operations, cash flows and 

financial condition. Any such event may have a material adverse effect on our results of operations.  

 

Additionally, a super stockist may take actions that affect us for reasons that we cannot always anticipate or control, such 

as their financial condition, changes in their business strategy or operations, the introduction of competing products or the 

perceived quality of our products. As a result of actual or perceived conflicts resulting from this competition, our super 

stockists may take actions that negatively affect us. The loss of, or a reduction in sale of products or anticipated sales to, 

one or more of our most significant super stockists may have a material adverse effect on our business, results of operation 

and financial condition.  

 

17. Our inability to develop and maintain our brand and our inability to implement our marketing and advertising initiatives 

and brand building exercises, could adversely affect our business and financial condition. 

 

We believe that developing and maintaining our brand is critical to our success. The importance of brand recognition may 

become greater as competitors offer several products similar to ours. Our brand-building initiatives involve increasing 

awareness of our brand, creating and maintaining brand loyalty and increasing the availability of our products. If our brand-

building initiatives are unsuccessful, we may be unable to recover the expenses incurred in connection with these efforts, 

and we may be unable to implement our business strategy and increase our future sales or maintain current sales level. 

Although we have expended and continue to expend resources on establishing our brand, there can be no assurance that 

our brand will be effective in attracting and growing our consumer base or that such efforts will be successful and cost 

effective. 

 

The ability to differentiate our brand and our products from our competitors through our branding, marketing and 

advertising programs is an important factor in attracting consumers and cultivating a loyal consumer base thereby resulting 

in an increase in our income. One of the reasons for decrease in our income in the Financial Year 2017 was the change in 

colour and design of our packaging. Creating and maintaining public awareness of our brand is crucial to our business and 

accordingly we invest in various marketing and advertising campaigns. For the Financial Years 2015, 2016, 2017 and the 

nine month period ended December 31, 2017, our expenditure on sales promotion and advertisement was  61.07 million, 

 75.23 million,  426.57 million and  430.92 million, respectively, which presented as a percentage of our total income, 

was 2.24 %, 2.56 %, 3.44 % and 5.02 %, respectively, in such periods. There can be no assurances that we will be able to 

sustain optimal levels of marketing, advertising and branding initiatives in the future. Failure to do so could adversely 

affect our business, financial condition and results of operation.  
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18. Our operations could be adversely affected by strikes, suspensions, work stoppages or increased wage demands by our 

employees or any other kind of disputes with our employees. 

 

As at March 31, 2018, we employed 4,091 persons including contract labourers across our various facilities in India. We 

had experienced a strike at our manufacturing facility in Dankuni, West Bengal from July 21, 2009 to July 27, 2009 and 

were not allowing egress. We had also declared suspension of work on April 7, 2017 at our manufacturing facility at 

Panchghara due to the reluctance of the workmen to do their schedule job thereby dislocating the total production process. 

 

Although we have not experienced any major work stoppages due to labour disputes or cessation of work in the recent past, 

we cannot assure you that we will not experience disruptions in work due to disputes or other problems with our work 

force, which may adversely affect our ability to continue our business operations. Any labour unrest directed against us, 

could directly or indirectly prevent or hinder our normal operating activities, and, if not resolved in a timely manner, could 

lead to disruptions in our operations. These actions are improbable for us to forecast or control and any such event could 

adversely affect our business, results of operations and financial condition. 

 

Further, most of our employees, other than management, are members of four labour unions situated at Dankuni, 

Panchghara and Greater Noida. Although our Company works to maintain good relations with its unions, we cannot assure 

prospective investors that we will not experience labour unrest in the future, which may delay or disrupt our operations. If 

strikes, work stoppages, work slow-downs or lockouts at our manufacturing facilities occur or continue for a prolonged 

period of time, our Companyôs business, results of operations, financial condition and prospects could be adversely 

affected.  

 

19. The loss of certification for quality of our products and manufacturing facilities from independent organizations on 

which we rely could harm our business. 

 

We rely on independent certification for our products and our manufacturing facilities and must comply with the 

requirements of independent organizations or certification authorities including a óHalal Registrationô from the Islahiyah 

Education Centre, Birbhum, West Bengal, óRegistration cum Membershipô from APEDA. We have also received ISO 

22000:2005 certification from DNV Business Food Safety System Certificate for manufacture of biscuits and we have also 

adopted the GMP, HACCP and Good Housekeeping policies at our manufacturing facilities located at Dankuni in West 

Bengal, Greater Noida and Ghaziabad in Uttar Pradesh in order to label our products as such. We are required to conduct 

a medical test of all our workers once in every six months at our manufacturing facilities and thereafter submit the report 

to the FSSAI. Certain of our products could lose their certification if our workers become ill or are suffering from 

contagious or easily communicate diseases. The loss of any certifications from independent organizations, including for 

reasons outside of our control, could harm our business. 

 

20. Failure by our transportation providers to deliver our products on time or at all could result in loss of sales, which may 

adversely affect our operating results. 

 

We currently rely upon third-party transportation providers for a significant portion of our product distribution. Our 

utilization of delivery services for shipments is subject to risks, including increases in fuel prices, which would increase 

our delivery costs, and transportation or workmen strikes and inclement weather, which may impact the ability of providers 

to provide delivery services that adequately meet our transportation needs. We rely on a single transportation provider for 

the transport of products from our manufacturing facility at Hajipur. In the event that our selected transportation providers 

are unable to perform their services, there is no guarantee that suitable alternative transportation services will be secured 

at favourable rates. Further, as we do not have long term contracts with our transportation providers and we procure their 

services by way of purchase orders, we are not assured of continued transport services from these sources. This would have 

an adverse effect on our financial condition and results of operations. In addition, we could incur costs and expend resources 

in connection with such change. Moreover, we may not be able to obtain terms as favourable as those we receive from the 

third-party transportation providers that we currently use, which in turn would increase our costs and thereby adversely 

affect our operating results.  

 

21. We are dependent on a number of key personnel and the loss of such persons, or our inability to attract and retain key 

personnel in the future, could adversely affect us. 

 

Our success depends on the continued services and performance of the members of our management team, including 

Poonam Chandra Tibrewal, our chief financial officer, other key employees and our Promoters. Competition for senior 

management personnel in the biscuits and cakes industry is intense, and we may not be able to retain our existing senior 

management personnel, attract senior management personnel of similar capabilities or retain new senior management 

personnel in the future. The loss of the services of our senior management team or other key personnel could adversely 

affect our business and our results of operations and financial condition. 

 

22. The use of ñAnmolò or ñMukkundò or similar trade names by third parties may result in loss of business to such third 

parties, and any potential negative publicity relating to such third parties may adversely affect our reputation, the 

goodwill of our brand and business prospects. 
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We believe our continued success is dependent on brand recognition and consumer loyalty based on trust and confidence 

in the quality of our products. We have registered ñAnmolò, ñMukkundò. Further, we have registered or have applied for 

registration for several trademarks in relation to our product names in India. We are yet to receive registration or final 

approval for use of some of our trademarks from the Registrar of Trademarks including the new Anmol logo on the cover 

page. For further information, see ñOur Business - Intellectual Propertyò on page 122. We have also filed applications for 

registration of certain other trademarks including  (Anmol 2 in 1 biscuits), (Anmol 2 in 1 Snackles),  

(Anmol Bakersbix Jeera),  (Anmol Milk Made),  (Anmol Fruit Cake) and copyrights including Veg Munch, 

Anmol Dream Lite and Anmol Lemon Mazza. The use of ñAnmolò or ñMukkundò or similar trade names by third parties 

may result in confusion among consumers and loss of business. In addition, any adverse experience of consumers of such 

third parties, or negative publicity attracted by such third parties could adversely affect our reputation and brand and 

business prospects.  

 

Our products and brand names may be subject to counterfeiting or imitation, which could adversely impact our reputation 

and lead to loss of consumer confidence, reduced sales and higher administrative costs. As our ñAnmolò and ñMukkundò 

brands are widely recognized brand in the northern and eastern parts of India, we have in the past experienced, and are 

currently still experiencing, counterfeiting and imitation of our products as well as imitation of our trademarks. Counterfeit 

products may or may not have the same ingredients as our products.  

 

Counterfeit products are generally sold at lower prices than the authentic products due to their low production costs, and 

in some cases, are very similar in appearance to the authentic products which can easily cause confusion to consumers. If 

counterfeit products illegally sold under our brand name result in adverse side effects or injuries to end-users, we may be 

associated with negative publicity resulting from such incidents. In addition, consumers may buy counterfeit products that 

are in direct competition with our authentic products, which could have an adverse impact on our reputation, revenue, 

business and results of operations. Any occurrence or increase of counterfeiting or imitation of our products could 

negatively affect our reputation and brand name, lead to loss of consumer confidence in our brands, and, as a consequence, 

adversely affect our revenue and results of operations. Any legal proceedings, including investigations by government 

authorities, to prosecute counterfeiting or imitation of our products may be expensive and will divert the managementôs 

attention as well as other resources away from our business. 

 

The trademark for our product,  (Romanzo Choco Filled Cookies), the production and sales of which was 

commenced in April 2018, has not been registered by our Company. We have received a notice to cease and desist the use 

of this trademark on May 30, 2018. Caveat petitions have been filed by our Company before the HC on June 5, 2018 and 

before the City Civil Court at Calcutta on June 6, 2018. We cannot assure you that we will continue to have the 

uninterrupted use and enjoyment of our trademark. This notice may lead to legal proceedings. If such proceedings are not 

determined in our favour, we will not have the right to use these or prevent others from using them or their variations, 

which could adversely affect our ability to conduct our business as well as affect our reputation, goodwill, business, 

prospect and results of operations. We cannot assure you that similar actions will not be initiated against us by others in 

the future. For further details, see ñOutstanding Litigation and Material Developments - Litigation involving our Company-

Litigation against our Company- Noticesò on page 311. 

 

We cannot assure you that the steps we have taken to protect our intellectual property rights are adequate, that our 

intellectual property rights can be successfully defended and asserted in the future or that third parties will not infringe 

upon or misappropriate any such rights. In addition, our trademark rights, copyrights and related registrations may be 

challenged in the future and could be cancelled or narrowed. Failure to protect our trademark rights and copyrights could 

prevent us in the future from challenging third parties who use names and logos similar to our trademarks and copyrights, 

which may in turn cause consumer confusion or negatively affect consumersô perception of our brand and products. 

Moreover, intellectual property disputes and proceedings and infringement claims may result in a significant distraction 

for management and significant expense, which may not be recoverable regardless of whether we are successful. Such 

proceedings may be protracted with no certainty of success, and an adverse outcome could subject us to liabilities, force 

us to cease use of certain trademarks or other intellectual property. Any one of these occurrences may have an adverse 

effect on our business, results of operations and financial condition. 

 

23. Concerns over obesity or nutritional value of our products may reduce demand for or increase the cost of some of our 

products. 

 

There is a growing concern among consumers, public health professionals and government agencies about the health 

problems associated with obesity. In addition, some researchers, health advocates and dietary guidelines are suggesting 

that consumption of bakery products is one of the primary causes of increased obesity rates and are encouraging consumers 

to reduce or eliminate consumption of such products. Increasing public concern about obesity, additional governmental 

regulations concerning the marketing, labelling, packaging or sale of our products, and negative publicity resulting from 

actual or threatened legal actions against us or other companies in our industry relating to the marketing, labelling or sale 

of our biscuits and cakes may reduce demand for or increase the cost of our biscuits and cakes, which could adversely 

affect our profitability.  
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24. The Proforma Financial Statements included in this Draft Red Herring Prospectus may not accurately reflect our future 

results of operations, financial position and cash flows.  

 

This Draft Red Herring Prospectus contains Proforma Financial Statements of our Company as at and for the year ended 

March 31, 2015 and March 31, 2016 to give a proforma effect to the Scheme of Arrangement. The Proforma Financial 

Statements have been prepared by the management solely to reflect the results of the core business operations for 

comparative purposes post the Scheme of Arrangement. 

 

As the Proforma Financial Statements is prepared for illustrative purposes only, it is, by its nature, subject to change and 

may not give an accurate picture of our actual financial position and results of operations that would have occurred had 

such transactions been effected by us on the dates they are assumed to have been effected and neither are they a reflection 

or indicative of any future results. 

 

25. We have incurred negative cash flows in Financial Years 2015, 2016, 2017 and the nine month period ended December 

31, 2017. Any negative cash flows in the future will adversely affect our results of operations and financial condition.  

 

We had negative cash flow as set out below: 

 

 

For nine 

month 

period 

ended For Financial Year ended March 31, 

 

December 

31, 2017 2017 2016 2015 

Net cash generated / (used in) investing activities  (17.51) (905.67) (975.31) (219.01) 

Net cash generated / (used in) financing activities  (922.34) (136.94) 166.24 (216.67) 

 

Any negative cash flow in the future could adversely affect our operations and financial conditions and the trading price 

of the Equity Shares. We cannot assure you that our net cash flow will be positive in the future. For further details, see ï 

ñFinancial Statementsò and ñManagementôs Discussion and Analysis of Financial Condition and Results of Operationsò 

beginning on pages 165 and 285, respectively. 

 

26. Our ability to pay dividends in the future will depend upon our future earnings and restrictive covenants in our financing 

arrangements. 

 

In Financial Years 2015, 2016 and 2017 we have declared a dividend of  5.00,  10.00 and  5.00, per Equity Share, 

respectively. However, our future ability to pay dividends will depend on our earnings, financial condition and capital 

requirements of our Company. We may retain all future earnings, if any, for use in the operations and expansion of our 

business. As a result, we may not declare dividends in the foreseeable future. Any future determination as to the declaration 

and payment of dividends will be at the discretion of our Board of Directors and will depend on factors that our Board of 

Directors deem relevant, including among others, our results of operations, financial condition, cash requirements, business 

prospects and any other financing arrangements. Accordingly, realisation of a gain on shareholders investments will depend 

on the appreciation of the price of the Equity Shares. There is no guarantee that our Equity Shares will appreciate in value. 

 

27. Contingent liabilities which have not been provided for could adversely affect our financial conditions. 

 

Our contingent liabilities as at December 31, 2017 aggregated  227.45 million. If any or all of these contingent liabilities 

materialise, it could have an adverse effect on our business, financial condition and results of operation. For further 

information, see ñFinancial Statementsò beginning on page 165. 

 

As at December 31, 2017, we had the following contingent liabilities: 

(in  million) 

Contingent Liabilities and Commitment 

(To the extent not provided for): As at December 31, 2017 

(a) Guarantees issued by Banks on behalf of the Company to third parties 61.53 

Others  

(b) Certain demands (excluding interest and penalty - to the extent amount not 

ascertained) relating to income tax, Excise Duty, Entry Tax, Service Tax 

and vat/sales tax matters pending with various authorities to the extent 

ascertainable from the records and details available are as follows:  

 

(i) Disputed income tax matters pending under appeal 2.01 

(ii)  Excise Duty - including various show cause/ Demand Notices 

pending under appeal 

69.34 
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Contingent Liabilities and Commitment 

(To the extent not provided for): As at December 31, 2017 

(iii)  Entry Tax - Claimed by Assessing Authorities pending under 

appeal 

- 

(iv) Disputed VAT/sales tax matters under appeal. 68.44 

(v) Service Tax 26.13 

Total 227.45 

 

28. Our Statutory Auditors have included an emphasis of matter and certain remarks in relation to our Company in the 

Restated Financial Statements. 

 

In Financial Year 2017 and the nine month period ended December 31, 2017, an emphasis of matter (but not a qualification) 

has been included in the examination report issued by our Statutory Auditors with respect to our Restated Financial 

Statements in relation to the accounting treatment of the Scheme of Arrangement in accordance with the óPurchase Methodô 

as per Accounting Standard 14 ï Accounting for Amalgamations (AS 14) which is different from the method prescribed 

under Ind AS 103ïôBusiness Combinationsô for business combination of entities under common control. Considering that 

the Scheme has been approved by NCLT and has to be mandatorily followed, no adjustment in this respect has been carried 

out. For details, see ñFinancial Statementsò and ñManagementôs Discussion and Analysis of Financial Condition and 

Results of Operationsò beginning on pages 165 and 285. In addition, there are certain remarks and comments in the 

Companies (Auditorôs Report) Order, 2003 / Companies (Auditorôs Report) Order, 2015 / Companies (Auditorôs Report) 

Order, 2016 (óthe Orderô) issued by the Central Government of India. For details, see ñAuditorôs Report on Restated 

Financial Statementsò beginning on page 166. There can be no assurance that similar matters will not form part of our 

financial statements, or that any such matters will not affect our financial condition and results of operations in the future, 

or result in any regulatory action against our Company or penalties imposed on our Company. Any such remarks in the 

auditorsô report on our financial statements in the future may also adversely affect the trading price of the Equity Shares. 

 

29. Some of our properties are not registered in our name and are located on leased premises. There can be no assurance 

that these lease agreements will be renewed upon termination or that we will be able to obtain other premises on lease 

on same or similar commercial terms. 

 

Some of our properties including our manufacturing facilities and warehouse are located on leased premises. Our 

manufacturing facility at Ghaziabad in Uttar Pradesh and Sambalpur in Odisha and our warehouse at Gauripur in Assam 

are held by us under an operating lease. The term of these lease agreements ranges from three to 10 years. Our 

manufacturing facilities at Greater Noida in Uttar Pradesh, Hajipur in Bihar and Bhubaneswar in Odisha are held by us 

under long-term lease arrangements. The term of these long-term lease arrangements ranges from 69 to 90 years. These 

lease agreements may be terminated in accordance with their respective terms, and any termination or non-renewal of such 

leases could adversely affect our operations. Additionally, the warehouse obtained by us under an operating lease has an 

annual escalation clause for rent payments. There can be no assurance that we will be able to retain or renew such leases 

on same or similar terms, or that we will find alternate locations for the existing manufacturing facilities on terms favourable 

to us, or at all. Failure to identify suitable premises for relocation of existing properties, if required, or in relation to new 

or proposed properties we may purchase, in time or at all, may have an adverse effect on our production and supply chain, 

the pace of our projected growth as well as our business and results of operations.  

 

30. Some of the agreements entered into by our Company may not be duly registered or may be inadequately stamped, which 

may adversely affect our operations.  

 

Some of the agreements entered into by our Company in relation to the lease agreement for our depot at Gauripur, Assam, 

clearing and forwarding agreements for our depots in Telangana and Andhra Pradesh and our outsourcing agreement with 

Fortune may not be duly registered or may be inadequately stamped. Unless such documents are adequately stamped or 

duly registered, such documents may be rendered as inadmissible as evidence in a court in India or attract penalty as 

prescribed under applicable law, which may result in a material and adverse effect on the continuance of the operations 

and business of our Company. 

 

31. We have entered into certain related party transactions and continue to rely on our Promoter and Group Companies 

for certain key development and support activities and guarantees. 

 

We have entered and may continue to enter into a number of related party transactions with our Key Management 

Personnel, our Promoters, our Group Companies, the relatives of Key Management Personnel and the enterprises over 

which the Key Management Personnel have significant influence or control. These transactions or any future transactions 

with our related parties could potentially involve conflicts of interest. The value of related party transactions aggregated to 

 566.90 million and  542.44 million,  210.24 million,  147.02 million,  312.30 million and  348.70 million, for the 

nine month period ended December 31, 2017 and in Financial Years 2017, 2016, 2015, 2014 and 2013, respectively. For 

further information, see ñFinancial Statements ï Note 49 - Related Party Disclosuresò on page 224.  
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While we believe that all our related party transactions have been conducted on an armôs length basis, we cannot assure 

you that we could not have achieved more favourable terms had such transactions been entered into with unrelated parties. 

There can be no assurance that such transactions, individually or in the aggregate, will not have an adverse effect on our 

business, prospects, results of operations and financial condition, including because of potential conflicts of interest or 

otherwise.  

 

32. We require a number of approvals, licenses, registrations and permits for our business, and the failure to obtain or 

renew them in a timely manner may adversely affect our operations.  

 

We require certain statutory and regulatory permits and approvals for our business. Additionally, we may need to apply for 

more approvals in the future including renewal of approvals that may expire from time to time. There can be no assurance 

that the relevant authorities will issue such permits or approvals in the timeframe anticipated by us or at all. Failure by us 

to renew, maintain or obtain the required permits or approvals within the requisite time may result in the interruption of 

our operations and may have an adverse effect on our business, financial condition and results of operations. Further, these 

permits, licenses and approvals are subject to several conditions, and we cannot assure you that we shall be able to 

continuously meet such conditions or be able to prove compliance with such conditions to statutory authorities, which may 

lead to cancellation, revocation or suspension of relevant permits/licenses/approvals. Any such failure or delay in obtaining 

such approvals, permits and licenses may have an adverse effect on our business and results of operations. 

 

Many of our approvals are in the name of erstwhile ABL or erstwhile ABPL which have been merged into our Company 

in Financial Year 2017. We have applied to the relevant authorities for the change of name pursuant to the Scheme of 

Arrangement, however some of these applications are still pending.  

 

While we have obtained a number of required approvals for our operations, certain approvals for which we have submitted 

applications are still pending. For some of the approvals which may have expired, we may have either made or are in the 

process of making an application for obtaining the approval or its renewal. In addition, we have not yet commenced 

production at this manufacturing facility for rusk and we intend to relocate the manufacturing facility from Sambalpur in 

Odisha. Hence, we have not renewed or applied for certain government approvals at the manufacturing facility for rusk 

located at Sambalpur. For details of the applications that we have made and are pending receipt of approval, and which are 

required but have not yet been applied for, see ñGovernment and Other Approvalsò beginning on page 316.  

 

Except for the above, we believe that our operations are in material compliance with applicable laws and regulations, 

regulatory authorities may allege non-compliance and may subject us to regulatory action in the future, including penalties 

and other legal proceedings. Further, due to the possibility of unanticipated regulatory developments, the amount and timing 

of future expenditure to comply with these regulatory requirements may vary substantially from those currently in effect. 

 

33. Our insurance policies may not protect us against all potential losses, which could harm our business and results of 

operations. 

 

While we maintain insurance coverage, in amounts which we believe are commercially appropriate, including insurance 

against employee fidelity, marine policy, money in safe, fire and special perils, burglary, office package policy, all risk 

policy, group personal accident insurance, we may not have sufficient insurance coverage to cover all possible economic 

losses, including when the loss suffered is not easily quantifiable and in the event of severe damage to our reputation. Even 

if we have made a claim under an existing insurance policy, we may not be able to successfully assert our claim for any 

liability or loss under such insurance policy. Our Companyôs insurance cover as on the date of December 31, 2017 is 

approximately  3,843.53 million in respect of its net block of property, plant and equipment which stood at  2,823.60 

million as at December 31, 2017. Consequently, our Companyôs insurance cover as a percentage of its net block of property, 

plant and equipment as at December 31, 2017 was approximately 136.00 %. Additionally, there may be various other risks 

and losses for which we are not insured either because such risks are uninsurable or not insurable on commercially 

acceptable terms. The occurrence of an event for which we are not adequately or sufficiently insured could have an adverse 

effect on our business, results of operations, financial condition and cash flows. 

 

In addition, in the future, we may not be able to maintain insurance of the types or at levels which we deem necessary or 

adequate or at rates which we consider reasonable. The occurrence of an event for which we are not adequately or 

sufficiently insured or the successful assertion of one or more large claims against us that exceed available insurance 

coverage, or changes in our insurance policies (including premium increases or the imposition of large deductible or co-

insurance requirements), could have an adverse effect on our business, reputation, results of operations, financial condition 

and cash flows. 

 

34. Our Companyôs indebtedness could adversely affect our financial condition and results of operations. 

 

As at April 30, 2018, our Companyôs indebtedness (including fund based and non-fund based facilities) to banks and 

financial institutions amounted to  394.61 million. We have entered into agreements with certain banks and financial 

institutions for short-term loans and long-term borrowings and to increase our credit limits. Some of these agreements 

contain requirements to maintain financial ratios and also contain restrictive covenants, such as requiring lender consent 
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for, among other things, change in our capital structure, making any change in our constitution or composition, change in 

shareholding of Promoters, availing any fresh borrowings, declaring dividends, or incurring capital expenditures beyond 

certain limits. There can be no assurance that we will be able to comply with these financial or other covenants or that we 

will be able to obtain the consents necessary to take the actions we believe are necessary to operate and grow our business. 

Our level of existing debt and any new debt that we incur in the future has important consequences. For example, such debt 

could:  

 

¶ increase our vulnerability to general adverse economic and industry conditions; 

 

¶ limit our ability to fund future working capital, capital expenditures and other general corporate requirements; 

 

¶ require us to dedicate a substantial portion of our cash flow from operations to service our debt; 

 

¶ limit our flexibility to react to changes in our business and in the industry in which we operate; 

 

¶ place us at a competitive disadvantage with respect to any of our competitors who have less debt; 

 

¶ require us to meet additional financial covenants; 

 

¶ limit, along with other restrictive covenants, among other things, our ability to borrow additional funds; and 

 

¶ lead to circumstances that result in an event of default, if not waived or cured. A default under one debt instrument 

may also trigger cross-defaults under other debt instruments. 

 

Any of these developments could adversely affect our business, financial condition and results of operations. For details, 

see ñFinancial Indebtednessò beginning on page 283. 

 

We cannot provide any assurance that our business will generate profits in an amount sufficient to enable us to service our 

debt or to fund our other liquidity needs as they come due. In addition, we may need to refinance all or a portion of our 

debt on or before maturity. We cannot provide any assurance that we will be able to refinance any of our debt on 

commercially reasonable terms, or at all. If we are unable to repay or refinance our outstanding indebtedness, or if we are 

unable to obtain additional financings on terms acceptable to us, our business, financial condition and results of operations 

may be adversely affected.  

  

35. Our market share and business position may be adversely affected by economic, political and market factors, some of 

which are beyond our control. 

 

Global economic and political factors that are beyond our control, influence forecasts and directly affect performance. 

These factors include interest rates, rates of economic growth, fiscal and monetary policies of governments, change in 

regulatory framework, inflation, deflation, foreign exchange fluctuations, consumer credit availability, consumer debt 

levels, unemployment trends, terrorist threats and activities, worldwide military and domestic disturbances and conflicts, 

and other matters that influence consumer confidence, and spending. 

 

Many factors affect the level of consumer spending in the overall fast-moving consumer goods market and the biscuits and 

cakes market, including recession, inflation, deflation, political uncertainty, the availability of consumer credit, taxation, 

stock market performance, unemployment and other matters that influence consumer confidence. Our performance may 

decline during recessionary periods or in other periods where one or more macro-economic factors, or potential macro-

economic factors, negatively affect the level of consumer spending or the amount that consumers spend on eating out. Slow 

economic growth in India, the global credit crisis, declining consumer and business confidence and other challenges 

currently affecting the general economy, could lead to lower consumer spending on food products generally. 

 

36. Our operations are highly regulated in the areas of health and food safety and we may be subject to the risk of incurring 

compliance costs and the risk of potential claims and regulatory actions. 

 

Our Company is subject to various regulations and policies. For details see ñRegulations and Policiesò beginning on page 

124. These regulations directly affect our day-to-day operations, and violations of these laws and regulations can result in 

substantial fines or penalties, which may significantly harm our business, results of operations and financial condition. 

Health, safety and environmental regulation in India may become more stringent, and the scope and extent of new 

regulations, including their effect on our operations, cannot be predicted with any certainty. In case of any change in health, 

safety or environmental regulations, we may be required to incur significant amounts on, among other things, health, safety 

and environmental audits and monitoring, pollution control equipment and emissions management. Further, certain of our 

products could lose their certification if our workers become ill or are suffering from contagious or easily communicate 

diseases. The loss of any certifications from independent organizations, including for reasons outside of our control, could 

harm our business. We could also be subject to substantial civil and criminal liability and other regulatory consequences 
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in the event that a health or environmental hazard was to be found at any of our sites, or if any of our operations result in 

contamination of the environment, including the spread of any infection or disease. We may be the subject of public interest 

litigation in India relating to allegations of such contamination, as well as in cases having potential criminal and civil 

liability filed by regulatory authorities. If such cases are determined against us, there could be an adverse effect on our 

business and operations.  

 

37. Our Promoters will continue to retain majority shareholding in us after the Offer, which will allow them to exercise 

significant influence over us. We cannot assure you that our Promoters will always act in the Companyôs or your best 

interest. 

 

The majority of our issued and outstanding Equity Shares are currently beneficially owned by our Promoters. Upon 

completion of the Offer, our Promoters will own [ǒ] Equity Shares, or [ǒ] % of our post-Offer Equity Share capital, 

assuming full subscription of the Offer. Accordingly, our Promoters will continue to exercise significant influence over 

our business policies and affairs and all matters requiring shareholdersô approval, including the composition of our Board 

of Directors, the adoption of amendments to our certificate of incorporation, the approval of mergers, strategic acquisitions 

or joint ventures or the sales of substantially all of our assets, and the policies for dividends, lending, investments and 

capital expenditures. This concentration of ownership also may delay, defer or even prevent a change in control of our 

Company and may make some transactions more difficult or impossible without the support of these stockholders. The 

interests of the Promoters as our Companyôs controlling shareholders could conflict with our Companyôs interests or the 

interests of its other shareholders. We cannot assure you that our Promoters will act to resolve any conflicts of interest in 

our Companyôs or your favour. 

 

38. Our failure to protect proprietary information about our products, recipes, pricing or launch information could 

adversely affect our competitive position. 

 

We seek to maintain the confidentiality of the recipe of our products through our agreements. Any failure to protect such 

confidential information including the recipe of our products, proposed pricing, and or any launch information due to 

leakage of information may harm our competitive position in the biscuits and cakes market. Although we attempt to protect 

our trade secrets, we may not effectively prevent disclosure of our proprietary information and may not provide an adequate 

remedy in the event of unauthorized disclosure of such information.  

 

39. This Draft Red Herring Prospectus contains information from an industry report which we have commissioned from 

Frost & Sullivan (India) Private Limited.  

 

This Draft Red Herring Prospectus includes information that is derived from the FS Report, pursuant to an engagement 

with our Company. We commissioned this report for the purpose of confirming our understanding of the packaged foods 

industry in India. Neither we (except as otherwise indicated), the Selling Shareholders, the Book Running Lead Managers, 

nor any other person connected with the Offer has verified the information in such report. The FS Report also highlights 

certain industry and market data, which may be subject to assumptions. There are no standard data gathering methodologies 

in the industry in which we conduct our business, and methodologies and assumptions vary widely among different industry 

sources. Further, such assumptions may change based on various factors. We cannot assure you that assumptions set out 

in the FS Report are correct or will not change and, accordingly, our position in the market may differ from that presented 

in this Draft Red Herring Prospectus. Further, the commissioned report is not a recommendation to invest or disinvest in 

our Company. 

 

40. Any inability to successfully develop or procure technology or failure or disruption of our information technology 

systems may adversely affect our business, financial condition, results of operations, and prospects. 

 

Technological advances from time to time may result in our systems, methods or manufacturing facilities becoming 

obsolete. Failure to keep up to date with such changes could result in our competitors having an advantage over us, which 

could impact negatively upon both our financial performance and our reputation. Any significant upgrade to or replacement 

of our systems could require considerable capital expenditure, which could affect our results of operations and financial 

condition.  

 

41. Information relating to the estimated production capacities of our manufacturing facilities included in this Draft Red 

Herring Prospectus are based on various assumptions and estimates. Actual production rate may vary from such 

estimated production capacity information and historical capacity utilization rates. 

 

The information relating to the estimated production capacities of our manufacturing facilities included in this Draft Red 

Herring Prospectus is based on various assumptions and estimates of our management, including assumptions relating to 

potential facility capacity, facility operating hours and potential operational days. Capacity additions to our manufacturing 

facilities have been made on an incremental basis, including through expansion of our manufacturing facilities, improving 

material handling and other operational efficiencies in the production process and addition of equipment or production 

lines from time to time. Actual production levels and future capacity utilization rates may vary significantly from the 
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estimated production capacities of our manufacturing facilities and historical capacity utilization rates. In addition, capacity 

utilization is calculated differently in different countries, industries and for the different kinds of products we manufacture. 

 

In relation to our utilized capacity, certain assumptions have been made in the calculation of the Actual Installed Capacities 

of our manufacturing facilities included in this Draft Red Herring Prospectus (as certified by a chartered engineer). Actual 

production levels and utilization may however vary due to seasonality in demand from the computed installed capacities 

of our manufacturing facilities. Undue reliance should therefore not be placed on the production capacity information for 

our existing manufacturing facilities and any additional capacity information proposed or the historical capacity utilization 

rate information included in this Draft Red Herring Prospectus. For more details, see ñOur Business ï Manufacturing 

Facilitiesò on page 118. 

 

42. Our Promoters and Group Companies have unsecured loans, which may be recalled at any time. Any recall of such 

loans may have an adverse effect on our business, prospects, financial condition and results of operations. 

 

Our Individual Promoters and our Group Companies, Monarch, JNPL, ACSPL, and ASPL, have currently availed 

unsecured loans which may be recalled by the lenders at any time. In the event that any lender seeks a repayment of any 

such loan, such Individual Promoters and Group Companies would need to find alternative sources of financing, which 

may not be available on commercially reasonable terms, or at all. Such Individual Promoters and Group Companies may 

not have adequate working capital to undertake new projects or complete the ongoing projects. As a result, any such demand 

may affect our business, cash flows, financial condition and results of operations. 

 

43. We have issued Equity Shares at prices that may be lower than the Offer Price in the last 12 months. 

 

We have issued Equity Shares in the last 12 months at a price that may be lower than the Offer Price, as set out in the table 

below: 

 

Name of 

allottees Date of allotment 

No. of Equity 

Shares allotted 

Offer 

price ( ) Reason 

Promoters and members 

of Promoter Group 

All existing 

Shareholders of 

our Company as 

on the record 

date being 

February 23, 

2018  

February 24, 2018 49,430,832 - Bonus issue in the ratio 

of 4:1 (Four Equity 

Shares for every one 

Equity Share held by 

our Shareholders) as on 

the record date being 

February 23, 2018. 

BCF Trust, 

 

Monarch, 

 

SKG Land Developer LLP, 

 

APPL, 

 

Delta Nirman LLP, 

 

Anmol Hi-Cool LLP, 

 

JNPL, 

 

Puneet Mercantiles LLP 

 

The Offer Price is not indicative of the market price following the listing of the Equity Shares. For details, see ñCapital 

Structureò beginning on page 66. 

 

44. We will not receive any proceeds from the Offer. Our Selling Shareholders will receive the entire proceeds from the 

Offer.  

 

This Offer comprises of an offer for sale of up to [ǒ] Equity Shares of our Company for cash at a price of  [ǒ] per Equity 

Share aggregating up to  7,500.00 million through an offer for sale of up to [ǒ] Equity Shares by the Promoter Selling 

Shareholder aggregating up to  7,204.00 million, up to [ǒ] Equity Shares by SKG Land Developers LLP aggregating up 

to  225.00 million, up to [ǒ] Equity Shares by Delta Nirman LLP aggregating up to  40.00 million, [ǒ] Equity Shares by 

Anmol Hi-Cool LLP aggregating up to  25.00 million and up to [ǒ] Equity Shares by Puneet Mercantiles LLP aggregating 

up to  6.00 million. The entire proceeds from the Offer will be paid to the Selling Shareholders. We will not receive any 

proceeds from the Offer. For details, see ñObjects of the Offerò beginning on page 75. 

 

45. Certain Directors and Key Management Personnel do not have any documents evidencing certain information in 

relation to their past experience and educational qualifications. 

 

Certain Directors and Key Management Personnel do not have any documents evidencing certain information in relation 

to their past experience and educational qualifications. Some of our Non-Executive, Independent Directors, including 

Mamta Binani, Sunil Kumar Agarwal, and Debanjan Mandal, do not have any documents evidencing their past experience 
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included in their biography under the section ñOur Management ï Brief Biographies of Directorsò on page 135. Further, 

one of our Key Management Personnel, Avik Mukherjee does not have any documents evidencing his educational 

qualifications included in his biography under the section ñOur Management ï Key Management Personnelò on page 146. 

Accordingly, in making such disclosures, we have relied on affidavits executed by Mamta Binani, Sunil Kumar Agarwal, 

Debanjan Mandal and Avik Mukherjee. We cannot assure you that such disclosure is true and accurate and that it does not 

have any inadvertent errors or omissions. 

 

46. Our Group Companies, ACSPL and BHPL, have been categorized as óHigh Risk Financial Institution by the Financial 

Intelligence Unit-Indiaô.  

 

Our Group Companies, ACSPL and BHPL, have been categorized as óHigh Risk Financial Institution by the Financial 

Intelligence Unit-India (the ñFIU ï Indiaò), Ministry of Finance Government of India for failure to register a principal 

officer with the Director, FIU ï India, under the Prevention of Money-Laundering Act, 2002 (the ñPMLA Actò) and the 

rules thereunder. For further details, see ñOutstanding Litigation and Material Developments ï Litigation against our 

Group Companies -Actions by statutory and regulatory authorities ï ACSPL and BHPLò on page 314. 

 

We cannot assure you that no action will be taken or penalty imposed against our Group Companies for such non-

compliance. Any action or penalty against our Group Companies could have a material adverse effect on our reputation, 

business and operations. 

 

47. One of our Group Company, APPL has incurred losses in the preceding Financial Year and may incur losses in the 

future.  

 

One of our Group Companies, APPL, has incurred losses during the preceding Financial Year. For further details of the 

loss-making Group Companies, see ñOur Group Companiesò, beginning on page 157. There can be no assurance that the 

Group Companies will not incur losses in the future or that there will not be an adverse effect on our Companyôs reputation 

or business as a result of such losses. 

EXTERNAL RISK FACTORS  

 

48. Any changes in the regulatory framework could adversely affect our operations and growth prospects. 

 

Our Company is subject to various regulations and policies. For details see ñRegulations and Policiesò beginning on page 

124. Our business and prospects could be materially adversely affected by changes in any of these regulations and policies, 

including the introduction of new laws, policies or regulations or changes in the interpretation or application of existing 

laws, policies and regulations. There can be no assurance that our Company will succeed in obtaining all requisite 

regulatory approvals in the future for our operations or that compliance issues will not be raised in respect of our operations, 

either of which could have an adverse effect on our business, financial condition and results of operations. 

 

49. There could be political, economic or other factors that are beyond our control but may have an adverse impact on our 

business and results of operations should they materialize. 

 

Our Company is incorporated in India. Our Registered and Corporate Office, and all of our management, is located in 

India. As a result, we are highly dependent on prevailing economic, political and other prevailing conditions in India, and 

our results of operations are significantly affected by the following factors, among others:  

 

(a) the macroeconomic climate, including any increase in Indian interest rates or inflation; 

 

(b) changes in Government policies which may adversely affect Indiaôs competitive advantage;  

 

(c) any exchange rate fluctuations, the imposition of currency controls and restrictions on the right to convert or 

repatriate currency;  

 

(d) any scarcity of credit or other financing in India, resulting in an adverse impact on economic conditions in India 

and scarcity of financing for our expansions;  

 

(e) prevailing income conditions among Indian corporations;  

 

(f) volatility in, and actual or perceived trends in trading activity on, Indiaôs principal stock exchanges;  

 

(g) changes in Indiaôs tax, trade, fiscal or monetary policies;  

 

(h) political instability, terrorism or military conflict in India or in countries in the region or globally, including in 

Indiaôs various neighbouring countries;  
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(i) occurrence of natural or man-made disasters;  

 

(j) prevailing regional or global economic conditions, including in Indiaôs principal export markets;  

 

(k) other significant regulatory or economic developments in or affecting India or its liquid seaborne logistics 

industry;  

 

(l) international business practices that may conflict with other customs or legal requirements to which we are subject, 

including anti-bribery and anti-corruption laws;  

 

(m) logistical and communications challenges;  

 

(n) being subject to the jurisdiction of foreign courts, including uncertainty of judicial processes and difficulty 

enforcing contractual agreements or judgments in foreign legal systems or incurring additional costs to do so;  

 

(o) any downgrading of Indiaôs debt rating by a domestic or international rating agency; and  

 

(p) instability in financial markets.  

 

If any of the above risks materialize, our business, results of operations, financial condition and the price of the Equity 

Shares could be adversely affected. 

 

50. Significant differences exist between Ind AS and other accounting principles, such as Indian GAAP, IFRS and U.S. 

GAAP, which may be material to investorsô assessment of our financial condition.  

 

Our restated financial statements as of and for the Financial Year 2017, and for the nine month period ended December 31, 

2017 included in this Draft Red Herring Prospectus have been prepared under Ind AS notified under the Companies (Indian 

Accounting Standards) Rules, 2015 read with Section 133 of the Companies Act, 2013 except to the extent of departure of 

accounting of Business Combinations as per the provisions of Ind AS-103 ñBusiness Combinationsò due to the Scheme of 

Arrangement.  

 

The date of transition to Ind AS as required in terms of notification dated February 16, 2015 issued by MCA is April 1, 

2016. In order to comply with the provisions of notification no. SEBI/HO/CFD/DIL/CIR/P/2016/47 dated March 31, 2016 

issued by SEBI, financial statements for Financial Years 2015 and 2016 included in this Draft Red Herring Prospectus, 

have also been restated on proforma basis by applying the principals and provisions of Ind AS and thereby, the transition 

date for this limited purpose has been assumed to be April 1, 2014. The restated proforma financial statements for the 

Financial Years 2015 and 2016 are subject to change and may not give an accurate picture of our actual financial position 

and results of operations that would have occurred had such transactions by us been affected on the dates they are assumed 

to have been affected.  

 

Our restated financial statements as of and for the Financials Years 2014 and 2013 included in this Draft Red Herring 

Prospectus have been prepared under Ind GAAP. See ñRestated Financial Statementsò beginning on page 165. 

 

Except as otherwise provided in the Restated Financial Statements with respect to Indian GAAP, no attempt has been made 

to reconcile any of the information given in this Draft Red Herring Prospectus to any other principles or to base the 

information on any other standards. Ind AS differs from other accounting principles with which prospective investors may 

be familiar, such as Indian GAAP, IFRS and U.S. GAAP. Accordingly, the degree to which the financial statements 

included in this Draft Red Herring Prospectus will provide meaningful information is entirely dependent on the readerôs 

level of familiarity with Ind AS. Persons not familiar with Ind AS should limit their reliance on the financial disclosures 

presented in this Draft Red Herring Prospectus.  

 

In addition, our Restated Financial Statements may be subject to change if new or amended Ind AS accounting standards 

are issued in the future or if we revise our elections or selected exemptions in respect of the relevant regulations for the 

implementation of Ind AS. 

 

51. If more stringent labour laws or other industry standards in India become applicable to us, our profitability may be 

adversely affected. 

 

We are subject to a number of stringent labour laws. India has stringent labour legislation that protects the interests of 

workers, including legislation that sets forth detailed procedures for dispute resolution and employee removal and 

legislation that imposes financial obligations on employers upon retrenchment. Our employees are also organised in unions. 

If labour laws become more stringent or are more strictly enforced, it may become difficult for us to maintain flexible 

human resource policies, discharge employees or downsize, any of which could have an adverse effect on our business, 

results of operations, financial condition and cash flows. 
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52. An active trading market for the Equity Shares may not develop and the price of the Equity Shares may be volatile. 

 

Prior to the Offer, there has been no public market for the Equity Shares. An active public trading market for the Equity 

Shares may not develop or, if it develops, may not be maintained after the Offer. Our Company and the Selling 

Shareholders, in consultation with the Book Running Lead Managers, will determine the Offer Price. The Offer Price may 

be higher than the trading price of the Equity Shares following the Offer. As a result, investors may not be able to sell their 

Equity Shares at or above the Offer Price or at the time that they would like to sell. The trading price of the Equity Shares 

after the Offer may be subject to significant fluctuations and be influenced by many factors, including: 

 

(a) quarterly variations in our results of operations; 

  

(b) results of operations that vary from the expectations of securities analysts and investors;  

 

(c) results of operations that vary from those of our competitors;  

 

(d) any large losses on investments made on our own account;  

 

(e) changes in expectations as to our future financial performance, including financial estimates by research analysts 

and investors;  

 

(f) a change in research analystsô recommendations;  

 

(g) announcements by us or our competitors of significant acquisitions, strategic alliances, joint operations or capital 

commitments;  

 

(h) announcements by third parties of significant claims or proceedings against us;  

 

(i) new laws and government regulations applicable to the industries we operate in;  

 

(j) additions or departures of key management personnel;  

 

(k) changes in interest rates;  

 

(l) fluctuations in stock market trading volume; and  

 

(m) general economic and stock market conditions. 

 

There can be no assurances that the prices at which the Equity Shares are initially traded will correspond to the prices at 

which the Equity Shares will trade in the market subsequently. In addition, the Indian stock market has from time to time 

experienced significant price and volume fluctuations that have affected the market prices for the securities of Indian 

companies. As a result, investors in the Equity Shares may experience a decrease in the value of the Equity Shares 

regardless of our operating performance or prospects. 

 

53. There is no guarantee that the Equity Shares will be listed on BSE and NSE in a timely manner or at all. 

 

In accordance with Indian law and practice, permission for listing and trading of the Equity Shares issued pursuant to the 

Offer will not be granted until after the Equity Shares have been issued and allotted. Approval for listing and trading will 

require all relevant documents authorizing the issuing of Equity Shares to be submitted. There could be a failure or delay 

in listing the Equity Shares on BSE and NSE. Any failure or delay in obtaining the approval would restrict your ability to 

dispose of your Equity Shares. 

 

54. Future issuances or sales of the Equity Shares by any existing shareholders could significantly affect the trading price 

of the Equity Shares. 

 

The Equity Shares offered in the Offer will be freely tradable without restriction in the public market. The existing 

shareholders will be entitled to dispose of their Equity Shares following the expiration of a one year ñlock-inò period, other 

than the minimum promotersô contribution of 20 % of the Equity Shares of our Promoters that will be locked in for three 

years. Any future equity issuances by us, including pursuant to any employee stock option plans that we may have, or sales 

of the Equity Shares by our Promoters may adversely affect the trading price of the Equity Shares. In addition, any 

perception by potential investors that such issuances or sales might occur could also affect the trading price of the Equity 

Shares. 

 

Furthermore, the market price of the Equity Shares could decline if some of our existing Shareholders sell a substantial 

number of Equity Shares subsequent to listing or the perception that such sales or distributions could occur. This, in turn, 

could make it difficult for you to sell Equity Shares in the future at a time and at a price that you deem appropriate. 
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55. Economic developments and volatility in securities markets in other countries may cause the price of the Equity Shares 

to decline. 

 

The Indian economy and its securities markets are influenced by economic developments and volatility in securities 

markets in other countries. Investorôs reactions to developments in one country may have adverse effects on the market 

price of securities of companies situated in other countries, including India. For instance, the recent financial crisis in the 

United States and European countries lead to a global financial and economic crisis that adversely affected the market 

prices in the securities markets around the world, including Indian securities markets. Negative economic developments, 

such as rising fiscal or trade deficits, or a default on national debt, in other emerging market countries may affect investor 

confidence and cause increased volatility in Indian securities markets and indirectly affect the Indian economy in general. 

 

The Indian stock exchanges have experienced temporary exchange closures, broker defaults, settlement delays and strikes 

by brokerage firm employees. In addition, the governing bodies of the Indian stock exchanges have from time to time 

imposed restrictions on trading in certain securities, limitations on price movements and margin requirements. Furthermore, 

from time to time, disputes have occurred between listed companies and stock exchanges and other regulatory bodies, 

which in some cases may have had a negative effect on market sentiment. 

 

56. Our ability to raise capital outside India may be constrained by Indian law, which may adversely affect our financial 

condition, results of operations and prospects.  

 

We are subject to exchange controls in India that regulate borrowing in foreign currencies. Such regulatory restrictions 

limit our sources of financing our operations and hence could constrain our ability to obtain financing arrangements on 

competitive terms. In addition, we cannot assure you that any required regulatory approvals for borrowing in foreign 

currencies will be granted to us without onerous conditions, or at all.  

 

Limitations on foreign debt may constrain our ability to raise cost effective funding for implementing asset purchases, 

refinancing existing indebtedness, or financing acquisitions and other strategic transactions may have an adverse effect on 

our business growth, financial condition and results of operations. 

 

57. Changes in tax laws or regulations, or their interpretation, such changes may significantly affect our financial 

statements for the current and future years, which may have a material adverse effect on our financial position, business 

and results of operations. 

 

Any change in Indian tax laws, including the upward revision to the currently applicable normal corporate tax rate of 30 

% along with applicable surcharge and cess, could affect our tax burden. Other benefits such as exemption for income 

earned by way of dividend from investments in other domestic companies and units of mutual funds, exemption for interest 

received in respect of tax-free bonds and long-term capital gains on equity shares, if withdrawn by the statute in the future, 

may no longer be available to us. Any adverse order passed by the appellate authorities/tribunals/courts would have an 

impact on our profitability. 

 

For instance, as of July 1, 2017, GST in India replaced taxes levied by central and state governments with a unified tax 

regime in respect of certain goods and services for all of India. However, given the recent introduction of the GST in India, 

there is no established practice regarding the implementation of, and compliance with, GST. Our business and financial 

performance could be adversely affected by any unexpected or onerous requirements or regulations resulting from the 

introduction of GST or any changes in laws or interpretation of existing laws, or the promulgation of new laws, rules and 

regulations relating to GST, as it is implemented. 

 

Further, as GST is implemented, there can be no assurance that we will not be required to comply with additional procedures 

and/or obtain additional approvals and licenses from the government and other regulatory bodies or that they will not 

impose onerous requirements and conditions on our operations. Any such changes and the related uncertainties with respect 

to the implementation of GST may have a material adverse effect on our business, financial condition and results of 

operations. 

 

The Government has enacted the GAAR which have come into effect from April 1, 2017. The tax consequences of the 

GAAR provisions being applied to an arrangement could result in denial of tax benefit amongst other consequences. In the 

absence of any precedents on the subject, the application of these provisions is uncertain. If the GAAR provisions are made 

applicable to our Company, it may have an adverse tax impact on us. We cannot predict whether any tax laws or regulations 

impacting our products will be enacted, what the nature and impact of the specific terms of any such laws or regulations 

will be or whether, if at all, any laws or regulations would have a material adverse effect on our business, financial condition 

and results of operations. Additionally, in view of individual nature of tax consequences and the changing tax laws, each 

prospective investor is advised to consult their own tax consultant with respect to the specific tax implications arising out 

of their participation in the Offer. 
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58. Investors may be subject to Indian taxes arising out of capital gains on the sale of the Equity Shares.  

 

Under current Indian tax laws, capital gains arising from the sale of Equity Shares in an Indian company are generally 

taxable in India. However, any gain realized on the sale of listed equity shares on or before March 31, 2018 on a stock 

exchange held for more than 12 months will not be subject to long term capital gains tax in India if Securities Transaction 

Tax (ñSTTò) is paid on the sale transaction and additionally, as stipulated by the Finance Act, 2017, STT had been paid at 

the time of acquisition of such equity shares on or after October 1, 2004, except in the case of such acquisitions of equity 

shares which are not subject to STT, as notified by the Central Government under notification no. 43/2017/F. No. 

370142/09/2017-TPL on June 5, 2017. However, the Finance Act, 2018, has now levied taxes on such long term capital 

gains exceeding  100,000 arising from sale of Equity Shares on or after April 1, 2018, while continuing to exempt the 

unrealised capital gains earned up to January 31, 2018 on such Equity Shares subject to specific conditions. Accordingly, 

you may be subject to payment of long term capital gains tax in India, in addition to payment of STT, on the sale of any 

Equity Shares held for more than 12 months. STT will be levied on and collected by a domestic stock exchange on which 

the Equity Shares are sold. 

 

Further, any gain realized on the sale of listed equity shares held for a period of 12 months or less will be subject to short 

term capital gains tax in India. Capital gains arising from the sale of the Equity Shares will be exempt from taxation in 

India in cases where the exemption from taxation in India is provided under a treaty between India and the country of 

which the seller is resident. Generally, Indian tax treaties do not limit Indiaôs ability to impose tax on capital gains. As a 

result, residents of other countries may be liable for tax in India as well as in their own jurisdiction on a gain upon the sale 

of the Equity Shares. 

 

59. QIBs and Non-Institutional Bidders are not permitted to withdraw or lower their Bids (in terms of quantity of Equity 

Shares or the Bid Amount) at any stage after submitting a Bid.  

 

Pursuant to the ICDR Regulations, QIBs and Non-Institutional Bidders are not permitted to withdraw or lower their Bids 

(in terms of quantity of Equity Shares or the Bid Amount) at any stage after submitting a Bid. Retail Individual Bidders 

can revise their Bids during the Bid/Offer Period and withdraw their Bids until Bid/Offer Closing Date. While we are 

required to complete Allotment, listing and commencement of trading pursuant to the Offer within six Working Days from 

the Bid/ Offer Closing Date, events affecting the Biddersô decision to invest in our Equity Shares, including adverse 

changes in international or national monetary policy, financial, political or economic conditions, our business, results of 

operation or financial condition may arise between the date of submission of the Bid and Allotment, listing and 

commencement of trading. We may complete the Allotment, listing and commencement of trading of our Equity Shares 

even if such events occur, and such events may limit the Biddersô ability to sell our Equity Shares Allotted pursuant to the 

Offer or may cause the trading price of our Equity Shares to decline on listing. 

 

Prominent Notes: 

 

¶ Initial public offering of up to [ǒ] Equity Shares of our Company for cash at a price of  [ǒ] per Equity Share aggregating 

up to  7,500.00 million through an offer for sale of up to [ǒ] Equity Shares by the Promoter Selling Shareholder 

aggregating up to  7,204.00 million, up to [ǒ] Equity Shares by SKG Land Developers LLP aggregating up to  225.00 

million, up to [ǒ] Equity Shares by Delta Nirman LLP aggregating up to  40.00 million, [ǒ] Equity Shares by Anmol Hi-

Cool LLP aggregating up to  25.00 million and up to [ǒ] Equity Shares by Puneet Mercantiles LLP aggregating up to  

6.00 million. The Offer would constitute [ǒ] % of our post-Offer paid-up Equity Share capital. 

 

¶ Bidders may contact the Book Running Lead Managers, who have submitted the due diligence certificate to SEBI and the 

Registrar to the Offer for any complaints pertaining to the Offer. For details of contact information of the Book Running 

Lead Managers, please see the section entitled ñGeneral Informationò beginning on page 58. 

 

¶ The net worth of our Company as at March 31, 2017 and as at December 31, 2017, as per our restated financial statements 

included in this Draft Red Herring Prospectus was  1,829.30 million and  2,373.94 million, respectively. For more 

information, see ñFinancial Statementsò beginning on page 165. 

 

¶ The net asset value per Equity Share as at March 31, 2017 and as at December 31, 2017, as per our Restated Financial 

Statements included in this Draft Red Herring Prospectus was  148.03 and  192.10, respectively.  

 

¶ The average cost of acquisition per Equity Share by our Promoters and the Selling Shareholders is:  

 

Name of Promoter / Selling 

Shareholders 

Number of Equity Shares held Average cost of acquisition (In ) 

Promoters 

Bimal Kumar Choudhary  - Not Applicable 

Biswanath Choudhary  - Not Applicable 

Gobind Ram Choudhary  - Not Applicable 
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Name of Promoter / Selling 

Shareholders 

Number of Equity Shares held Average cost of acquisition (In ) 

Dilip Kumar Choudhary  - Not Applicable 

Baijnath Choudhary and Family 

Trust 

51,132,585 0.005 

Non-Promoter Selling Shareholders 

Anmol Hi-Cool LLP 177,860  4.73 

Delta Nirman LLP 279,995 0.00 

Puneet Mercantiles LLP 41,995 7.14 

SKG Land Developers LLP 1,598,620 0.39 

Total 53,231,055 - 

As certified by our Auditors by their certificate dated June 19, 2018. 

 

¶ For details of transactions by our Company with our Group Companies during the last Financial Year including the nature 

and cumulative value of the transactions, see ñFinancial Statements ï Note 49 ï Related Party Disclosureò on page 224. 

 

¶ There has been no financing arrangement whereby the members of the Promoter Group, our Directors, or any of their 

respective relatives have financed the purchase by any other person of securities of our Company other than in the normal 

course of the business of the financing entity during the six months period preceding the date of the Draft Red Herring 

Prospectus. 

 

¶ None of our Group Companies have any business or other interest in our Company, except as stated in ñFinancial 

Statements - ï Note 49 ï Related Party Disclosureò on page 224 and ñOur Group Companiesò beginning on page 157. 

 

¶ The name of our Company was changed from ñBansal Biscuits Private Limitedò to ñAnmol Industries Private Limitedò as 

our Company was engaged in the manufacturing activities of bakery products in the brand name of Anmol and a fresh 

certificate of incorporation was issued on May 23, 2016. Further, pursuant to a resolution passed by our shareholders on 

March 25, 2017, our Company was converted in to a public limited company, following which our name changed to 

ñAnmol Industries Limitedò, and a fresh certificate of incorporation was issued on March 30, 2017. Pursuant to the changes 

in the name of our Company, no changes were made in the objects clause of the Memorandum of Association. For further 

details, see ñHistory and Certain Corporate Mattersò beginning on page 128. 

  



 

37 

SECTION III: INTRODUCTION  

 

SUMMARY OF INDUSTRY  

 

The information contained in this section is derived from the FS Report which was commissioned by our Company and certain 

publicly available sources. Neither we, nor any other person connected with the Offer has independently verified this information. 

Industry sources and publications generally state that the information contained therein has been obtained from sources generally 

believed to be reliable, but their accuracy, completeness and underlying assumptions are not guaranteed and their reliability cannot 

be assured. Industry publications are also prepared based on information as of specific dates and may no longer be current or 

reflect current trends. 

Investors should note that this is only a summary of the industry in which we operate and does not contain all information that 

should be considered before investing in the Equity Shares. Before deciding to invest in the Equity Shares, prospective investors 

should read this Draft Red Herring Prospectus, including the information in ñIndustryò, ñOur Businessò and ñFinancial 

Informationò beginning on pages 83, 106 and 165, respectively. An investment in the Equity Shares involves a high degree of risk. 

For a discussion of certain risks in connection with an investment in the Equity Shares, see ñRisk Factorsò beginning on page 14. 

 

Indiaôs Growth Story 

 

India Macro-Economic Indicators 

 

Exhibit 1: India ï Nominal GDP growth: 2010-2022, Value (US$ Billion) 

 
Source: International Monetary Fund 

 

India was one of the few countries that continued to see brisk growth despite the global economic slowdown during 2014-2016. 

According to Reserve Bank of India (RBI), a 6.5% growth in real GDP and an improvement in the Gross Value Added (GVA) 

growth in FY-2018 is expected as crucial sectors are poised to revive from the disruptions caused by GST implementation and 

demonetisation. According to RBI, lower-than-expected inflation in 2017-18 pulled down the nominal GDP growth to about 9.5% 

as against the budgeted 11%-11.5% while the estimated GVA growth at 6.7% also fell short of expectation. The recovery in Indiaôs 

GDP growth will be relatively gradual, preventing price pressures from rebounding and allowing the RBI to keep rates on hold. 

 

With changing lifestyle and rising disposable income, the food market in India sees substantial investments. According to Ministry 

of Commerce and Industry, Indian organized packaged foods market is estimated at  2,450 billion and is expected to grow at 

Compound Annual Growth Rate (CAGR) of 12% in the next five years. According to the Department of Industrial Policies and 

Promotion (DIPP), the food processing sector in India received around US$ 727 million worth of Foreign Direct Investment (FDI) 

during FY 2016-17. This is expected to increase in the coming years with FDI policy and procedure having been simplified and 

liberalized in key sectors like food processing, defence manufacturing, telecommunications, agriculture, pharmaceuticals, civil 

aviation, space, private security agencies, railways, and insurance etc. 

 

Of the total food market in India, the share of food processing industry is about 32%. Contribution of food processing industry to 

the GDP is about 14%. This sector also accounts for about 6% of the total industrial investment. The per capita food consumption 

in India is almost one-third of developed economies. The low per capita consumption and shortage of food in particular pockets 

offer tremendous opportunities for food companies. This has been recognized by many companies, including the global 

multinationals increasingly investing in India. 
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Role of Youth Population 

 

Exhibit 2: India ï Demographics: 2010-2022 

  
Source: Health Nutrition and Population Statistics 

 

Indiaôs population is expected to continue to grow at a stable rate of 1.1% over the next five years. The share of young people in the 

total population ð 63% in 2016 ð is of crucial importance and highlights an enormous potential for growth as youth population is 

the primary demand driver for various products, including foods in general and packaged foods in particular. A large percentage of 

youth population implies availability of a potentially large future workforce with the ability to spend more money. Increasing 

disposable income, availability of easy credit options are some of the critical factors influencing the spending. As compared to other 

emerging and developed economies India stands out with a higher share of young population. The percentage of youth population 

of other emerging economies is as mentioned: China--59%, Russia-51%, Brazilð53%, South Africa-56%, while in developed 

economies it is: UKð49%, USAð50 %. 

 

Burgeoning Middle Class 

 

Exhibit 3: India ï Split by Economic Class: 2010-2020 

 

 
 

Note: Figures in the brackets represent million individuals. Poverty Line is as defined by the Planning Commission 

of India. The definition of poverty ï  4,365 per month per household 

 
Source: National Council for Applied Economic 

Research (NCAER), and Frost & Sullivan 

 

The middle class plays a vital role in the countryôs growth. Increasing from 44% of the total population in 2010 to an estimated 62% 

by 2020, the middle class is the primary propeller of demand across all sectors including food, consumer products, and realty to 

name a few. The economic liberalization of the early 1990s kick-started growth in the Indian market; attracted by this growth, a 

large talent pool, and cheaper labour costs, global companies entered India, unleashing multiple employment avenues, and thereby 
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creating a more robust middle class. 

 

Most companies target the middle class because of the sheer number of people in this bracket. With incomes to spend, being 

upwardly mobile, and influenced by global trends, the middle class has increased the share of wallet for food, especially packaged 

foods, while experimenting with tastes, cuisines, flavours, and products. Companies have started basing their strategies on the 

behavioural traits of the Indian middle class. 

 

Share of Wallet ï Indian Consumers 

 

Exhibit 4: India Middle -Class Consumer Expenditure Split by Type 

 

 
 

Source: Frost & Sullivan Analysis 

 
The figure mentioned indicates typical annual expenditure of an Indian middle class family 

 

A look at the consumption pattern of the typical middle class or upper-middle class families in India indicates that about 31% of 

their total expenditure is on food. While this can be partially attributed to the increasing prices of essential food ingredients, the 

effect of packaged foods cannot be ignored. The large variety, ease of use, convenience, and instant options that are offered by 

packaged foods are very attractive to consumers, especially in cases where both the spouses are working, and there is not enough 

time to cook regular meals. Options ranging from packaged salads, snacks, ready-to-cook meat products and ready-to-eat meals are 

becoming an integral part of the Indian kitchen. With a variety of snacking options being available to the consumers, biscuits and 

cakes are also coming up with a variety of flavours and healthy snacking options to retain share of snacking items of the consumer. 

This trend is expected to continue as consumers, especially in large cities, face constraints for time due to long, uncertain working 

hours and lengthy travel times. Food companies have identified this trend and are innovating to deliver foods that offer taste and 

required nutrition with minimum effort and in the shortest possible time to the consumers. These needs for packaged foods will 

continue to drive the growth of the Indian food market over the next 5 to 10 years. 

 

The major macroeconomic parameters like urbanization and increasing share of young population etc. highlights the potential and 

growth that can be expected in the food industry over the next ten years. Of this, the packaged foods market is of particular interest, 

as it is expected to witness double-digit growth over the next 5 to 10 years. 

 

Megatrends are large social, economic, political, environmental or technological changes that occur gradually over a period and 

influence a wide range of activities, processes, and perceptions for extended periods. These trends are increasingly playing a critical 

role in driving growth and are significant for strategy development. Exhibit 5 showcases some of the key mega trends in India and 

their impact on the food industry. 
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Exhibit 5: Mega Trends ï Impact on Food Industries 

 

 
 

Source: Frost & Sullivan Analysis 

 

With a trend towards urbanization and brick-and-click (online purchases), the demand for packaged foods will increase. Add to this 

the increasing awareness about health and wellness; consumers are looking for packaged foods that undergo minimal processing 

and are deemed healthy. Labelling of nutrition details and listing the ingredients are other significant outcomes of health and 

wellness. Social trends, with increasing penetration of the Internet and media, are resulting in consumers trying new cuisines, driving 

the demand for global flavours. 

 

Some of the key product segments that will evolve based on the megatrends include Ready-to-Eat (RTE) and Ready-to-Drink (RTD) 

segments, fortified foods and functional beverages, intelligent packaging, ethnic and global tastes, etc. Some of the major consumer 

trends in the food industry as a result of megatrends are outlined in Exhibit 6. 

 

Exhibit 6: Key Consumer Trends in the Indian Food Industry 

 

 
 

Source: Frost & Sullivan Analysis 
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Overview of the Packaged Food Market in India 

 

Packaged Foods Market 

 

Packaged foods include ready-to-eat / ready-to-cook foods that are packed and sold to consumers. They are primarily aimed at 

convenience and usually undergo a certain degree of processing to increase shelf life, taste, stability, etc. 

 

Exhibit 7: India Total Packaged Foods Market ï Split by Type, 2017 

 

 
 

¶ The total packaged food market is estimated to be about  3500 billion in 2017 with organized having a share of about 70% 

(2450 bn) and unorganized about 30%(1050 bn). 

 

¶ In last 7-8 years, the preference for established brands of packaged food products have increased thus increasing the share 

of the organized market. 

 

Exhibit 8: India Organized Packaged Foods Market ï Split by Product Type, 2017 

 

 
* Others include packaged soups, canned foods, chilled and frozen foods, etc. 
 

Source: Frost & Sullivan Analysis 

 

¶ Lifestyle changes, increasing affordability, urbanization, and fast-paced lifestyle are some of the critical factors that have 

boosted demand for packaged foods. Over the last four to five years, the market for organized packaged foods has grown 

at about 20-25%. 

 

¶ Packaged foods include bakery products, canned/dried processed food, frozen processed food, meal replacement products, 

dairy products, snacks, confectioneries, beverages, etc. While many of these segments were traditionally present, emerging 

categories are processed dairy products, frozen ready-to-eat foods, diet snacks, processed meat, probiotic drinks and so on. 

 

¶ Increasing product and packaging innovation, emphasis on healthy foods and growing demand for convenience foods will 

continue to drive the demand for packaged foods at over 30% over the next few years, as well. 
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Indian Packaged Biscuits Market 

 

Biscuit is one of the dominant segments of the Indian bakery market, accounting for 35% market share. The market is valued at  

230 Bn in 2017 grew at a CAGR of 9.0% from 2010 to 2017. Further, it is expected to reach  340 Bn by 2022 growing at a CAGR 

of 8.2% between 2019 and 2022. 

 

The biscuit market can be segregated into several parts including cookies, cream, glucose, marie, non-salt cracker, salt cracker, milk 

biscuits, health biscuits and rusks. Cookies represent the most popular biscuit type accounting for 25% of the Indian packaged biscuit 

market in 2017. It was followed by cream (18%), glucose (15%), marie (11%), non-salt cracker (10%), rusk (8%), salt cracker (6%), 

milk (5%) and health biscuit (2%). 

 

Exhibit 10: India Overall Biscuits Market ï Market Share by Type, 2017 

 

 
Source: Frost & Sullivan Analysis 

 

Cream biscuit, health-based digestive biscuit, non-salt cracker and marie biscuits are the most attractive sub-segments that are 

expected to grow rapidly (CAGR 9-11%) in the next five years. Demand for health and marie biscuits are mainly driven by growing 

health awareness among the consumers whereas cream biscuits are popular among kids and teenagers. 

 

Demand for glucose and milk based biscuits are saturated as consumers are looking for new variants and flavours over the traditional 

biscuits subtype. Hence, this biscuit subtype is expected to have considerably slower growth rate (CAGR 4-6%) in the next five 

years. 

 

Indian Cakes and Pastries Market 

 

The Indian bakery industry is one of the biggest sections in the countryôs processed food industry. The bakery market is mainly 

segmented into various product categories like bread, biscuits, pastries, cakes, buns and rusks. The cakes and pastries segment has 

the third highest share in the overall bakery market in India with 12.2% share in 2017. The cakes and pastries market has grown at 

a CAGR of 16.8% from 2010 to 2017 to reach  51,285 million from  17,420 million. Further, it is expected to reach  106,800 

million by 2022 growing at a CAGR of 15.1% between 2019 and 2022. 

 

Companies such as Britannia have launched single portion packs, which has boosted the sale of packed cakes. 
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Exhibit 26: India Cakes and Pastries Market ï Market Share by Type, 2017 

 

 
Source: Frost & Sullivan Analysis 
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SUMMARY OF BUSINESS 

 

Investors should note that this is only a summary of our business in which we operate and does not contain all information that 

should be considered before investing in the Equity Shares. You should carefully consider all the information in this Draft Red 

Herring Prospectus, including this section, ñRisk Factorsò, ñIndustryò, ñFinancial Statementsò and ñManagementôs Discussion 

and Analysis of Financial Condition and Results of Operationsò beginning on pages 14, 83, 165 and 285, respectively, before 

making an investment in the Equity Shares. In this section, references to ñweò, ñourò and ñusò are to our Company. An investment 

in the Equity Shares involves a high degree of risk. For a discussion of certain risks in connection with an investment in the Equity 

Shares, see ñRisk Factorsò beginning on page 14. 

 

The following discussion contains forward-looking statements that reflect our plans, estimates and beliefs. Our actual results could 

differ materially from those discussed in the forward-looking statements. See ñForward Looking Statementsò and ñRisk Factorsò 

beginning on pages 13 and 14, respectively for factors that could cause or contribute to these differences. Unless otherwise stated 

or the context otherwise requires, the financial information presented in this section is derived from the Restated Financial 

Statements. 

 

Overview 

 

We are a branded packaged food company focused on biscuits and cakes and ñAnmolò is our flagship brand. We have over the years 

leveraged our established brand presence in northern and eastern India, strategic supply chain for an extensive distribution network, 

diversified product portfolio and consequent value proposition for consumers, strategically located manufacturing facilities and 

experienced promoters and senior management team to establish the Anmol brand into a leading presence across India. We are the 

fourth largest biscuit brand and the fifth largest cake brand in India in terms of revenue for Calendar Year 2017. In the eastern parts 

of India, we rank third across the biscuits segment and fourth across the cakes segment in terms of revenue for Calendar Year 2017. 

(Source: FS Report) 

 

Our diversified product portfolio contains more than 60 varieties of biscuits under categories such as crackers, sweet biscuits, health 

biscuits, cream biscuits and cookies; and more than 25 varieties of cakes under bar cakes, tiffin cakes, sandwich cakes and cup-

cakes. Our diversified product portfolio enables us to cater to a wide range of taste preferences and consumer segments. We have 

products in the premium as well as mass market categories, which makes our products less susceptible to shifts in consumer 

preferences, market trends and risks of operating in a particular product category. In addition, we also manufacture and export more 

than 20 varieties of biscuits for other companies from time to time.  

 

We have established an extensive distribution network across 17 states in India comprising of three depots; more than 200 super 

stockists, who in turn sell our products to more than 2,500 local distributors. Thereafter, our products are distributed to retail outlets 

that sell to consumers. Our biscuits and cakes are being sold in approximately 1.8 million retail outlets in India. (Source: FS Report) 

We have six manufacturing facilities which are located at Dankuni and Panchghara in West Bengal, Greater Noida and Ghaziabad 

in Uttar Pradesh, Hajipur in Bihar and Bhubaneswar in Odisha with an Actual Installed Capacity of 294,544 MTPA for biscuits and 

8,148 MTPA for cakes; and production of 144,430.50 MTPA for biscuits and 2,484.89 MTPA for cakes as at March 31, 2018. We 

have an additional manufacturing facility at Sambalpur in Odisha with an aggregate installed capacity of 3,600 MTPA for rusk. We 

have not yet commenced production at this manufacturing facility and intend to relocate the manufacturing facility from Sambalpur 

in Odisha. We also outsource manufacturing of our biscuits to Fortune at its manufacturing facility at Sambalpur, Odisha. The 

Fortune facility has an aggregate installed capacity of 10,200 MTPA for biscuits and its production was 4,401.28 MTPA as at March 

31, 2018. Our manufacturing facilities are strategically located, close to our key markets in northern and eastern India, which 

accounted for 93.90 % and 93.09 % of our sale of products in the Financial Year 2017 and the nine month period ended December 

31, 2017, respectively and also close to locations from where we get our raw material supplies. The location of our facilities enables 

us to maintain freshness of our products and ensure cost-efficiencies in procurement of raw material as well as transportation of 

finished products, and enables us to leverage economies of scale in relation to efficient logistics operations and lower transportation 

costs. In order to maintain consistent quality and freshness of our products, 97.09 % of our products as at March 31, 2018 were 

manufactured in facilities owned by us and only 2.91 % of our products were manufactured by the third-party contractor, namely 

Fortune, to whom we have outsourced manufacturing. As at December 31, 2017, our inventory days were 6 days for biscuits and 

12 days for cakes.  

 

Based on the FS Report, the biscuits market accounted for 35 % of the bakery products segment in India in Financial Year 2017. 

The biscuits market was valued at  230 billion in Financial Year 2017, and has grown at a CAGR of 9 % from Financial Years 

2010 to 2017. The biscuits market is expected to grow at a CAGR of 8.2 % from Financial Years 2019 to 2022. (Source: FS Report) 

The cakes and pastries market was valued at  51.29 billion in Financial Year 2017, and has grown at a CAGR of 16.8 % from 

Financial Year 2010 to 2017. The cakes and pastries market is expected to grow at a CAGR of 15.1 % from Financial Years 2019 

to 2022. (Source: FS Report) 

 

For the Financial Year 2017 and the nine month period ended December 31, 2017, our RoE was 33.05 % and 26.06 %, respectively, 

and our ROCE was 34.99 % and 35.35 %, respectively. Further, we recorded EBITDA of  1,196.42 million and  1,264.75 million, 

respectively, for the Financial Year 2017 and the nine month period ended December 31, 2017 and our EBITDA margin was 9.68 

% of our operating income for Financial Year 2017 and 14.74 % of our operating income for the nine month period ended December 

31, 2017. Our PAT was  604.57 million for Financial Year 2017 and  618.70 million for the nine month period ended December 
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31, 2017 and our PAT margin was 4.89 % for Financial Year 2017 and 7.21 % for the nine month period ended December 31, 2017.  

 

We were awarded the ñET Bengal Corporate Awardsò by the Economic Times in the Financial Year 2015 for being the fastest 

growing company, and in the Financial Year 2017 for the being the best financial performance company above  10 billion. For 

further details see ñHistory and Certain Corporate Matters- Awards and Accreditationsò on page 130. 

 

Corporate restructuring  

 

Our erstwhile holding company, ABL, started operations in 1994 with a manufacturing facility at Dankuni, West Bengal. We started 

our operations in 2011 with a manufacturing facility at Hajipur, Bihar. In Financial Year 2017, our erstwhile holding company, 

ABL and its subsidiary, ABPL merged with our Company in order to expand and increase our presence in the biscuits and cakes 

business as well as provide operational synergies. In addition, pursuant to the Scheme of Arrangement the CMT Division of our 

Company demerged into AUPL. The effect on our corporate structure of the Scheme of Arrangement is represented 

diagrammatically below:  

 

 
 

 
 

For further details in relation to the Scheme of Arrangement, see ñHistory and Certain Corporate Matters ï Scheme of Arrangementò 

on page 131.  

 

Our Competitive Strengths 

 

Established brand with leading presence in northern and eastern India  

 

Over the 24 year combined history of our Company and the erstwhile ABL, we have developed ñAnmolò biscuits as a strong brand 

and with a leading presence in northern and eastern India. In the eastern states of India, we are ranked third and fourth respectively 

in the biscuits and cakes markets in terms of revenue for Calendar Year 2017 and in the northern states of India, we are ranked 

fourth and fifth respectively in the biscuits and cakes markets in terms of revenue for Calendar Year 2017. (Source: FS Report) We 

believe that our focus on quality, product range and pricing have enabled us to develop strong brand recognition and customer 

loyalty in these markets. We currently have a presence in over 17 states in India and overall, we are the fourth largest biscuit brand 

and fifth largest cake brand in India in terms of revenue for Calendar Year 2017. (Source: FS Report) We aim to continually improve 

our products to cater to the changing consumer preferences, focusing on product tastes and packaging.  

 

Diversified product portfolio and value proposition for consumers  

 

We have a diverse product portfolio comprising of a variety of biscuits and cakes. Our products are available in a wide variety of 

flavours and SKUs. As at December 31, 2017, we have more than 60 varieties of biscuits under categories such as crackers, sweet 

biscuits, health biscuits, cream biscuits and cookies; and more than 25 varieties of cakes under bar cakes, tiffin cakes, sandwich 

Anmol Biscuits Limited

Pre - Scheme of Arrangement

Anmol Bakers

Private Limited

Anmol Industries Private 

Limited (ñCompanyò or 

ñIssuerò)*

100% subsidiary 100% subsidiary 

* Including the Corporate Management and Treasury Division (ñCMTSò) 

Post ïScheme of Arrangement

Anmol Bakers

Private Limited

Anmol Industries

Private Limited

(Our Company)

(Without the CMTS)

Anmol Biscuits LimitedOur Company = + +
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cakes and cup-cakes in the market and have launched several sub-brands such as ñDream Liteò, ñButter Bakeò, ñLemon Mazzaò, 

ñBakersBixò, ñVeg Munchò, ñCoconuttyò and ñMarie Plusò under our flagship brand ñAnmolò. We have a large variety of SKUs 

ranging from (i) SKUs by price from  5 to  185 for biscuits and  3 to  10 for cakes; and (ii) SKUs by weight from 35 grams to 

1,500 grams for biscuits and 15 grams to 50 grams for cakes. Our diverse line up of biscuit flavours, differentiated packaging and 

pricing strategies, have allowed us to capture a broader consumer base by targeting consumers across different income groups and 

catering to different tastes and preferences. We continuously evaluate our existing products for quality, taste, nutritional value and 

cost and make adjustments where required, for our customers.  

 

We maintain an active new product pipeline and this enables us to efficiently introduce new products. We have successfully launched 

ñAnmol Marie Plusò, ñNutra Marie Plusò, ñAnmol Top Magicò and ñLovey Dovey Cakesò since the beginning of the Financial Year 

2016. For the nine month period ended December 31, 2017, we estimate that 6.01 % of our sale of products were generated by 

products introduced since the beginning of the Financial Year 2016. Keeping in mind the changing consumer preferences we have 

also introduced new products to appeal to health-conscious consumers such as our zero sugar crackers, digestive and marie biscuits 

with zero trans fat and essential nutrients.  

 

Strategically located manufacturing facilities leading to quality products and operational efficiency  

 

We have six manufacturing facilities which are located at Dankuni and Panchghara in West Bengal, Greater Noida and Ghaziabad 

in Uttar Pradesh, Hajipur in Bihar and Bhubaneswar in Odisha with an aggregate Actual Installed Capacity of 294,544 MTPA for 

biscuits and 8,148 MTPA for cakes; and production as at March 31, 2018 was 144,430.50 MTPA for biscuits and 2,484.89 MTPA 

for cakes. We have an additional manufacturing facility at Sambalpur in Odisha with an aggregate installed capacity of 3,600 MTPA 

for rusk. We have not yet commenced production at this manufacturing facility and intend to relocate the manufacturing facility 

from Sambalpur in Odisha. 

 

Our manufacturing facilities are strategically located, close to our key markets in northern and eastern India, and are also close to 

locations from where we source raw materials. Our key markets accounted for 93.90 % and 93.09 % of our sale of products in the 

Financial Year 2017 and the nine month period ended December 31, 2017, respectively and also close to locations from where we 

get our raw material supplies. For instance, our Company set up a manufacturing facility at Bhubaneswar, Odisha to cater to the 

southern markets in India. The location of our facilities enables us to maintain freshness of our products and ensure cost-efficiencies 

in procurement of raw material as well as transportation of finished products, and enables us to leverage economies of scale in 

relation to efficient logistics operations and lower transportation costs. In order to maintain consistent quality, 97.09 % of our 

products as at March 31, 2018 were manufactured in facilities owned by us and only 2.91 % of our products were manufactured by 

the third-party contractor, Fortune to whom we have outsourced manufacturing. As at December 31, 2017, our inventory days were 

6 days for biscuits and 12 days for cakes.  

 

We aim to manufacture our products while conforming with stringent global standards of quality using modern technology. We 

have adopted the GMP, HACCP and Good Housekeeping Policies at our manufacturing facilities located at Dankuni in West Bengal 

and Greater Noida and Ghaziabad in Uttar Pradesh. We also have a stringent internal quality control policy to ensure that our 

products manufactured across all our units are of consistent quality. Our manufacturing facility in Bhubaneswar set up in March 

2017, is equipped with the latest plant and machinery which facilitates in manufacturing uniform quality products. This enables us 

to maintain high standards of quality. We believe our modern manufacturing facilities enable us to manufacture quality products 

with greater operational efficiencies and effectively compete with some of our larger competitors.  

 

Strategic supply chain for an extensive distribution network  

 

We have established an extensive distribution network across 17 states in India comprising of three depots; more than 200 super 

stockists, who in turn sell our products to more than 2,500 local distributors. Thereafter, our products are distributed to retail outlets 

that sell to consumers. Our biscuits and cakes are being sold in approximately 1.8 million retail outlets in India. (Source: FS Report) 

The retail segment of India comprises of small shops / petty shops, independent small grocers, convenience stores, supermarkets, 

hypermarkets, vending machines, and internet retailing. (Source: FS Report) 

 

Our in-house team of more than 400 personnel manage our distribution network. We use technology to increase productivity of the 

super stockists and distributors by enabling them with access to critical information of sales and products and strategic information 

about sales trends, on a real-time basis. Our wide network of super stockists and distributors is supported by our team of personnel 

that manage our distribution network and arrangements with various modern retail outlets. This extensive distribution network 

enables us to serve our customers and markets in an efficient and timely manner. As at December 31, 2017, our inventory days were 

6 days for biscuits and 12 days for cakes. The lower number inventory days leads to freshness of our products which is a key factor 

in our consumersô choice.  

 

Strong financial profile and established track record 

 

We have an established track record of strong financial performance and delivering returns to shareholders.  

 



 

47 

Particulars* 

For the nine 

month period 

ended 

December 31, 

2017 

Financial 

Year 2017 

Financial 

Year 2016 

Financial 

Year 2015 

Financial 

Year 2014 

 

 

 

Financial 

Year 2013 

Total Income (  million) 8,588.81 12,408.16 2,937.38 2,726.11 2,373.48 1,300.25 

Debt / Equity ratio 0.30 0.81 0.24 0.09 0.55 1.59 

Working capital cycle 

(days) NIL # NIL # 86 17 NIL # NIL # 

ROE (%) 26.06 33.05 131.82 60.07 51.66 68.90 

ROCE## % 35.35 34.99 61.51 53.40 40.69 39.75 

Cash flow from 

operations (  million) 959.66 989.13 838.49 461.32 255.97 107.79 

PAT Margin (%) 7.21 4.89 20.32 14.84 9.83 11.68 

EBITDA Margin (%) 14.74 9.68 34.30 19.82 13.49 18.29 
* All figures are calculated using the result of Continuing Operations. 
# Negative working capital taken as Nil. 
## Capital employed has been computed considering the Share Capital, Other Equity, Long term borrowings (including current maturities) and excluding goodwill 

arising on amalgamation to be adjusted against securities premium. 

**     Figures for the Financial Year 2013 and 2014 are as per previous Indian GAAP. 

***   Figures for the Financial Year 2015, 2016, 2017 and for the nine month period ended December 31, 2017 are as per Ind AS. 

 

For a detailed discussion in relation to our financial condition and results of operations, see ñManagementôs Discussion and Analysis 

of Financial Condition and Results of Operationsò beginning on page 285. 

 

We believe that we have been able to maintain our financial performance due to our experienced management team, efficient capital 

management, extensive distribution network, our diversified product portfolio and our large base of customers in northern and 

eastern India. 

 

Experienced Promoters and senior management team 

 

Our Promoters have been involved in the biscuits and cakes business in India for more than two decades and have extensive 

experience in this field. We believe that through their knowledge and expertise in this industry, our Promoters, and our honorary 

Chairman-Emeritus, Baijnath Choudhary have been the catalysts for our success that started with a single oven facility in 1994 with 

an installed capacity of 1,350 MTPA to our present aggregate Actual Installed Capacity of 294,544 MTPA for biscuits and 8,148 

MTPA for cakes. Their relationships with our suppliers, distributors and other industry participants have been instrumental in 

establishing our strong market presence. Further, members of our management team have a deep understanding of both the 

technology as well as the operation of the processed food industry. We believe that our qualified and experienced management team 

provides us a significant competitive advantage and enables us to function effectively and efficiently. Further, we believe that our 

Promoters and Key Management Personnel enable us to conceptualize and develop new products, effectively market our products, 

and develop and maintain relationships with our customers as well as distributors and stockists. For further information relating to 

our Promoters and Key Management Personnel, see ñOur Promoters and Promoter Groupò and ñOur Managementò beginning on 

pages 150 and 133. 

 

Our Strategies  

 

Deeper penetration in existing markets and expansion into newer markets 

  

We believe that we have a substantial presence in the eastern states of West Bengal, Bihar, Odisha, Jharkhand, Mizoram and 

Chhattisgarh and the northern states of Uttar Pradesh, Uttaranchal, Delhi, Haryana, Punjab and Jammu and Kashmir in India and 

plan to expand into newer markets by focusing on the southern and western states of India. From August 2017, we started selling 

our products in Andhra Pradesh and Telangana and also plan to expand into other southern states. Further, we currently export our 

products to certain countries in Asia, Africa, Middle East, Europe and Caribbean Islands. Currently revenue from exports account 

for an aggregate 0.36 % and 0.65 % of our total sale of products for the Financial Year 2017 and the nine month period ended 

December 31, 2017, respectively. We intend to increase our exports and seek to expand the market for our products in these regions 

by expanding our sales and distribution networks, by increasing our product offerings in various SKUs and increasing our customer 

base through marketing arrangements with local retail or wholesale establishments. We may enhance our market presence either 

organically or through strategic acquisitions, partnerships or investments. We expect that increasing our presence in these markets 

will continue to fuel sales growth of our Company and expand our product reach across India and overseas. Increased sales would 

allow us to achieve further economies of scale. We seek to be one of the leading organised players in the biscuits and cakes industry 

and venturing into these markets will provide us with a platform to establish a well-known presence in India and overseas.  

 

Expansion of product portfolio with a focus on ñpremiumizationò 

 

As a part of our growth strategy, we will continue to expand our product portfolio and strive to provide differentiated offerings to 
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our customers, including products for health-conscious consumers. As consumer preferences evolve, we will continue to launch 

new products and diversify our product portfolio by creating new varieties of existing product lines and introducing new products. 

We will leverage our extensive experience and knowledge in biscuits and cakes to solidify our industry position in India. We propose 

to introduce a wide range of biscuits as a part of our service offerings including ñBourbonò as well as cakes including ñVeg Cakeò 

in order to increase our market share and margins. We currently have certain premium varieties of biscuits and cakes including 

ñMellizo Chequered cookiesò, ñMellizo butter cookiesò and ñMellizo coconut cookiesò which were introduced in 2014 and we also 

intend to introduce premium varieties of biscuits and cakes in order to increase our average selling price and gross margins. As at 

March 31, 2018, our capacity utilisation for biscuits was 48.84 % of the Actual Installed Capacity for biscuits and our capacity 

utilisation for cakes was 30.5 % of the Actual Installed Capacity for cakes. Accordingly, we have the headroom to introduce new 

products and expand without any substantial requirements to increase our production capacity or capital expenditure.  

 

Deepen and expand our distribution network to capitalize on growing market opportunities 

 

We believe that deeper penetration and continuous expansion of our distribution network will further consolidate our position in the 

Indian biscuits and cakes market. Our distribution network in India is designed to be more scalable and cost-efficient. We seek to 

continue to deepen and grow our distribution network, in order to capitalise on the growing market opportunity in the Indian biscuits 

and cakes market. We plan to focus on building long term relationships with our distributors and intend to grow the depth and 

breadth of our distribution network pan India. In order to broaden our reach to retail customers, we plan to continue to expand the 

density as well as the geographic reach of our existing distribution network. We also intend to increasingly utilize modern trade 

channels including distribution through online channels. We are partnering with several multi-brand outlets including Big Basket, 

Spencerôs Retail and Reliance Retail. We also sell our products that have been enrolled with IRCTC to specified vendors and 

IRCTC. In addition, we plan to continue to focus on developing and strengthening relationships with distributors and multi - brand 

retail outlets by offering them attractive margins on our products to incentivize and motivate them to distribute our product line. 

Our sales force was 470 as on March 31, 2018 which has increased by more than 23 % since March 31, 2017 and we plan to add 

more strength to our sales force to cater to existing markets and newer markets. For further details in relation to appointment of Key 

Management Personnel in the sales team, see ñOur Managementò on page 133.  

 

Increase Brand awareness and Marketing 

 

We believe that developing and maintaining our brands ñAnmolò and ñMukkundò and our products is critical to our success. The 

importance of brand recognition may become greater as competitors offer several products similar to ours. Our brand-building 

initiatives involve increasing awareness of our brand, creating and maintaining brand loyalty and increasing the availability of our 

products. The ability to differentiate our brand and our products from our competitors through our branding, marketing and 

advertising programs is an important factor in attracting consumers.  

 

We seek to continuously allocate significant resources to establish ñAnmolò and ñMukkundò as Indiaôs leading biscuits and cakes 

brands. Our marketing plan comprises advertising in print media, digital advertising, television campaigns, social media marketing 

and endorsement by famous Indian personalities who participate in our marketing campaigns, and sponsorship of prominent sporting 

and corporate events in India. We have also engaged an actor in the Hindi cinema industry for the promotion of ñAnmolò for a period 

of two years. 

 

We are currently leveraging existing social media platforms to build brand loyalty for ñAnmolò and ñMukkundò and we are in the 

process of building our own platforms to drive community engagement. We believe that the scale of our business provides us the 

ability to increasingly focus on branding and promotion to further increase our visibility and market share.  

 

Going forward, we will continue to develop ñAnmolò and ñMukkundò through our extensive distribution network as well as through 

innovative sales channels. We seek to achieve brand awareness through targeted marketing initiatives and innovative promotional 

campaigns.  

 

Use of technology as a differentiator 

 

As an integral part of our continuing efforts targeted at ensuring cost efficiencies, we continue to undertake initiatives to introduce 

advanced technologies in order to improve our quality assurance procedures, operational efficiencies and work processes in our 

operations. We have introduced automation of sales force and tracking of distribution network which increases transparency. Our 

Company has entered into a SAP software license agreement with SAP India Private Limited for the provision of SAP Enterprise 

Support to the Company. This helps us to follow data driven approach where we have an opportunity to revisit the growth achieved 

against the level and the effectiveness of the expenditure. We also make use of technology through which our sales team can take 

orders directly from the customers.  
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SUMMARY OF FINANCIAL INFORMATION  

 

The following tables set forth the summary financial information derived from the Restated Financial Statements.  

 

The Restated Financial Statements are presented under the ñFinancial Statementsò beginning on page 165. The summary financial 

information presented below should be read in conjunction with the Restated Financial Statements, the notes thereto and ñFinancial 

Statementsò and ñManagementôs Discussion and Analysis of Financial Condition and Results of Operationsò beginning on pages 

165 and 285 respectively. 

 

[THE REST OF THIS PAGE HAS BEEN INTENTIONALLY LEFT BLANK] 
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RESTATED STATEMENTS OF ASSETS & LIABILITIES  

 

For the nine month period ended December 31, 2017 and Financial Years 2017, 2016 and 2015:  

(  in Millions)  

Particulars 

As at December 

31, 2017 

As at March 

31, 2017 

As at March 

31, 2016 

As at March 

31, 2015 

 Restated Ind AS Restated Proforma Ind AS 

ASSETS     

Non-current assets     

(a) Property, Plant and Equipment 3,447.23 3,568.09 634.67 692.93 

(b) Capital work-in-progress 108.67 97.02 - 0.29 

(c) Goodwill on Amalgamation 3,867.55 4,760.06 - - 

(d) Other Intangible assets  1.08 1.37 0.00 0.01 

(e) Financial Assets     

(i) Investments 44.05 44.05 33.83 - 

(ii) Loans 3.06 1.38 - - 

(iii) Other financial assets 114.48 131.34 43.74 58.18 

(f) Deferred tax assets(net) - - - 43.05 

(g) Other non-current assets 4.51 9.59 12.00 20.98 

 7,590.63 8,612.90 724.24 815.44 

Current assets     

(a) Inventories 382.09 335.50 58.38 65.74 

(b) Financial Assets     

(i) Investments - - 805.72 87.24 

(ii) Trade receivables 43.62 30.58 7.10 10.40 

(iii) Cash and cash equivalents 49.45 29.64 60.91 31.49 

(iv) Bank balances (other than (iii) above) 60.79 114.82 201.00 - 

(v) Loans 8.31 2.56 47.73 52.64 

(vi) Other financial assets 191.80 67.44 70.65 53.40 

(c) Other current assets 148.68 159.83 15.42 14.93 

 884.74 740.37 1,266.91 315.84 

Total Assets 8,475.37 9,353.27 1,991.15 1,131.28 

EQUITY AND LIABILITIES      

Equity      

(a) Equity Share capital 123.58 123.58 46.60 46.60 

(b) Other Equity 6,165.99 6,514.59 1,357.64 825.17 

 6,289.57 6,638.17 1,404.24 871.77 

Liabilities      

Non-current liabilities      

(a) Financial Liabilities     

(i) Borrowings 316.11 538.37 72.44 33.05 

(ii) Other financial liabilities - - 0.15 0.05 

(b) Government Grants 37.44 51.94 45.30 59.62 

(c) Provisions 27.52 29.23 1.61 1.05 

(d) Deferred tax liabilities (Net) 324.39 275.48 44.62 - 

(e) Other non-current liabilities - 1.27 - - 

 705.46 896.29 164.12 93.77 

Current liabilities      

(a) Financial Liabilities     

(i) Borrowings 201.85 707.52 208.20 29.09 

(ii) Trade payables 497.13 407.09 61.64 69.57 

(iii) Other financial liabilities 303.16 339.04 48.25 19.09 

(b) Other current liabilities 277.05 249.30 26.77 15.81 

(c) Government Grants 17.60 15.34 14.32 14.32 

(d) Provisions 98.09 92.74 0.05 0.04 

(e) Current Tax Liabilities (Net) 85.46 7.78 63.56 17.82 

 1,480.34 1,818.81 422.79 165.74 

Total Equity and Liabilities  8,475.37 9,353.27 1,991.15 1,131.28 
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RESTATED STATEMENT OF PROFIT AND LOSS  

 

(  in Millions)  

Particulars 

For the nine 

months 

period ended 

December 31, 

2017 

For the year 

ended March 

31, 2017 

For the year 

ended March 

31, 2016 

For the year 

ended March 

31, 2015 

 Restated Ind AS Restated Proforma Ind AS 

REVENUE     

Revenue From Operations 8,579.18 12,363.31 2,929.32 2,720.01 

Other Income 9.63 44.85 8.06 6.10 

Total income 8,588.81 12,408.16 2,937.38 2,726.11 

EXPENSES     

Cost of materials consumed 5,304.30 8,465.30 1,595.02 1,804.67 

Purchases of stock-in-trade 1.97 5.05 30.71 22.22 

Changes in inventories of finished goods, stock-in-trade 

and work-in-progress (25.75) 3.55 (6.78) 13.06 

Excise Duty on sale of goods 86.69 95.02 5.15 36.82 

Employee benefits expense 465.52 528.22 34.85 28.17 

Finance costs 71.86 81.59 25.85 13.79 

Depreciation and amortisation expense 208.03 219.44 59.20 44.12 

Other expenses 1,491.33 1,910.41 273.68 281.99 

Total expenses 7,603.95 11,308.58 2,017.68 2,244.84 

Profit before Tax and Exceptional Items 984.86 1,099.58 919.70 481.27 

Exceptional Items - 204.19 - - 

Profit before tax from continuing operations 984.86 895.39 919.70 481.27 

Tax expense:     

Current tax 317.02 318.94 233.71 109.69 

Deferred tax 49.14 (28.12) 90.65 (32.14) 

 366.16 290.82 324.36 77.55 

Profit after Tax from continuing operations 618.70 604.57 595.34 403.72 

Profit from discontinuing operations - 127.70 (8.24) 4.99 

Tax expense of discontinuing operations - 15.38 (1.44) 1.60 

Profit after Tax from discontinuing operations - 112.32 (6.80) 3.39 

Profit for the year 618.70 716.89 588.54 407.11 

Other Comprehensive Income     

Items that will not be reclassified to profit or loss     

Remeasurement of defined benefit plan (0.65) 3.57 0.05 0.02 

Income tax on above (0.23) 1.24 0.02 0.01 

Other Comprehensive Income for the year (0.42) 2.33 0.03 0.01 

Total Comprehensive Income for the year 618.28 719.22 588.57 407.12 

Earnings per equity share     

Equity Share of face value of Rs. 10/- each     

Basic and Diluted (From Continuing Operations) 10.01 9.78 127.75 86.63 

Basic and Diluted (From Discontinuing Operations) - 1.82 (1.46) 0.73 

Basic and Diluted (Total) 10.01 11.60 126.29 87.36 
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RESTATED CASH FLOW STATEMENT  

(  in Millions ) 

Particulars 

For the Period ended 

31st December, 2017 

For the Year ended 

31st March, 2017 

For the Year ended 

31st March, 2016 

For the Year 

ended 31st March, 

2015 

 Restated Ind AS Restated Proforma Ind AS 

A:  CASH FLOW FROM 

OPERATING 

ACTIVITIES:          

Net Profit before taxes  984.86  1,023.09  911.46  486.26 

Adjustments for:         

Depreciation and 

amortisation expenses 208.03  220.73  59.20  44.12  

Provision for Doubtful 

Debt -  1.20  -  -  

Provision for Slow 

Moving Materials 0.73  1.28  -  -  

Provision For Doubtful 

Advances -  2.20  -  -  

Provision for Indirect taxes -  89.79  -  -  

Bad Debt -  0.26  -  -  

(Profit) / Loss on Sale / 

Discard of Fixed Assets 0.46  0.01  (0)  (0.17)  

Interest Credited (6.06)  (66.19)  (12.83)  (3.35)  

Finance Costs 71.86  83.55  25.85  13.79  

Profit on sale of 

Investment -  (76.19)  (2.48)  (0.12)  

Net Gain on Fair Value 

Measurement -  -  -  (2.12)  

Provision written back on 

current investment (0.73)  -  -  -  

Liability no longer 

required written back -  (0.30)  -  -  

Vat Subsidy -  -  -  -  

Dividend Income - 274.29 (10.23) 246.11 (7.09) 62.65 - 52.15 

Operating Profit before 

Working Capital 

Changes  1,259.15  1,269.20  974.11  538.41 

Adjustments for Changes 

in Working Capital:          

(Increase)/ Decrease in 

Trade and Other 

Receivables (134.07)  (0.54)  10.90  26.10  

(Increase)/ Decrease in 

Inventories (45.87)  15.06  7.36  7.71  

Increase/ (Decrease) in 

Other Current Liabilities 26.17  162.74  11.25  3.02  

Increase/ (Decrease) in 

Trade Payables and 

Provisions 93.67  (60.10) (69.56) 107.70 24.40 53.91 (4.41) 32.42 

Cash Generated from 

Operations  1,199.05  1,376.90  1,028.02  570.83 

Taxes paid (net)  (239.39)  (387.77)  (189.53)  (109.51) 

Net Cash from Operating 

Activities  959.66  989.13  838.49  461.32 

B: CASH FLOW FROM 

INVESTING 

ACTIVITIES:          

Purchase of Fixed Assets/ 

movements in Capital 

work-in-progress/Capital 

Advances (98.78)  (454.12)  (23.82)  

 

(138.54)  

Sale of Fixed Assets 3.93  8.89  0.14  1.18  
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Particulars 

For the Period ended 

31st December, 2017 

For the Year ended 

31st March, 2017 

For the Year ended 

31st March, 2016 

For the Year 

ended 31st March, 

2015 

 Restated Ind AS Restated Proforma Ind AS 

(Purchase)/ Sale of 

Investments -  (699.42)  (775.55)  (85.00)  

Loan (given) / Recovered 

to / from body Corporate -  (187.23)  5.00    

Fixed Deposit Matured / 

(Taken) 71.28  333.60  (201.00)    

Interest Received 6.06  82.38  12.83  3.35  

Dividend Received -  (17.51) 10.23 (905.67) 7.09 (975.31) - 

 

(219.01) 

Net Cash Used in 

Investing Activities  (17.51)  (905.67)  (975.31)  

 

(219.01) 

C: CASH FLOW FROM 

FINANCING 

ACTIVITIES:          

Proceeds from Borrowings 

 

(786.51)  14.46  248.42  

 

(174.56)  

Buyback of shares -  (65.38)      

Interest Paid (61.46)  (86.02)  (26.08)  (14.86)  

Dividend Paid (61.79)  -  (46.60)  (23.30)  

Tax on Dividend (12.58) (922.34) - (136.94) (9.50) 166.24 (3.95) (216.67) 

Net Cash from / (Used) in 

Financing Activities   (922.34)  (136.94)  166.24  

 

(216.67) 

Net Increase / (Decrease) in 

Cash and Cash Equivalents 

(A+B+C)  19.81  (53.48)  29.42  25.64 

Opening Balance of Cash and 

Cash Equivalents (Refer Note 

15)  29.64  60.91  31.49  5.85 

Opening Balance of Cash and 

Cash Equivalents acquired 

on account of Scheme of 

arrangement (Refer Note: 

56A)  -  22.21     

Closing Balance of Cash and 

Cash Equivalents (Refer Note 

15)  49.45  29.64  60.91  31.49 

 



 

54 

RESTATED STATEMENT OF ASSETS & LIABILITIES  

 

For Financial Years 2014 and 2013: 

(  In Millions)  

Particulars 

As at 31st March, 

2014 

As at 31st March, 

2013 

 Indian GAAP Indian GAAP 

EQUITY AND LIABILITIES    

Shareholderôs Funds   

Share Capital 46.60 46.60 

Reserves and Surplus 449.99 221.94 

Non-Current Liabilities    

Long-term borrowings 96.69 143.48 

Deferred tax liabilities (Net) 33.72 23.27 

Other Long term liabilities 0.03 0.03 

Long term provisions 0.71 0.33 

Current Liabilities    

Short-term borrowings 52.12 134.00 

Trade Payables 73.91 33.20 

Other current liabilities 122.61 92.16 

Short-term provisions 16.74 13.22 

Total 893.12 708.23 

ASSETS   

Non-current assets   

Fixed assets   

Tangible assets 434.26 472.06 

Capital work-in-progress 130.89 5.59 

Long term loans and advances 80.49 38.92 

Other non-current assets 5.27 - 

Current assets   

Inventories 73.44 68.72 

Trade receivables 10.42 0.39 

Cash and cash equivalents 5.85 6.65 

Short-term loans and advances 105.95 20.46 

Other current assets 46.55 95.44 

Total 893.12 708.23 
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RESTATED STATEMENT OF PROFIT AND LOSS  

 

(  In Millions)  

Particulars 

As at 31st March, 

2014 

As at 31st March, 

2013 

 Indian GAAP Indian GAAP 

REVENUE   

Revenue from operations 2,371.89 1,298.59 

Less: Excise Duty - - 

Revenue from Operations (Net) 2,371.89 1,298.59 

Other Income 1.59 1.66 

Total Revenue 2,373.48 1,300.25 

EXPENSES   

Cost of materials consumed 1,790.58 883.50 

Purchases of Stock-in-trade 4.37 - 

Changes in inventories of finished goods, work-in-progress and 

Stock-in-Trade (4.51) (17.80) 

Employee benefit expenses 21.17 14.87 

Finance Costs 26.50 42.92 

Depreciation and amortization expense 29.54 28.77 

Other expenses 241.89 182.15 

Total Expenses 2,109.54 1,134.41 

Profit before tax from Continuing Operations 263.94 165.84 

Tax expense:   

Income Tax  59.29 23.21 

Deferred tax 10.45 14.13 

MAT Credit Entitlement (38.85) (23.20) 

 30.89 14.14 

Profit for the year from Continuing operations 233.05 151.70 

Profit from discontinuing operations - - 

Tax expense of discontinuing operations - - 

Profit after Tax from discontinuing operations   

Profit for the year 233.05 151.70 

Earning per equity share:   

Equity Share of par value of Rs. 10/- each   

Basic and Diluted (From Continuing Operations) 50.01 32.55 

Basic and Diluted (Total) 50.01 32.55 
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RESTATED CASH FLOW STATEMENT  

 

(  In Millions)  

Particulars 

For the Year ended 

31.03.2014 

For the Year ended 

31.03.2013 

 Indian GAAP Indian GAAP 

A: CASH FLOW FROM OPERATING ACTIVITIES:      

Net Profit before taxes  263.94  165.84 

Adjustments for:     

Depreciation and amortisation expenses 29.54  28.77  

(Profit) / Loss on Sale / Discard of Fixed Assets (0.29)  (0.05)  

Interest Credited (0.56)  (0.42)  

Finance Costs 26.50  42.92  

Liabilities no longer required written back (0.07)  (1.11)  

Provision for Employees benefit -  0.15  

Subsidy Income -  14.59  

  55.12  84.86 

Operating Profit before Working Capital Changes  319.06  250.70 

Adjustments for Changes in Working Capital:     

(Increase)/ Decrease in Trade and Other Receivables (54.60)  (112.62)  

(Increase)/ Decrease in Inventories (4.74)  (51.11)  

Increase/ (Decrease) in Other Current Liabilities 10.84  26.23  

Increase/ (Decrease) in Trade Payables and Other Liabilities 41.21  4.63  

  (7.29)  (132.87) 

Cash Generated from Operations  311.77  117.82 

Taxes paid (net)  55.80  10.03 

Net Cash from Operating Activities  255.97  107.79 

B: CASH FLOW FROM INVESTING ACTIVITIES:      

Purchase of Fixed Assets/ movements in Capital work-in-

progress/Capital Advances (136.30)  (27.16)  

Capital Investment Subsidy Received 3.21  15.00  

EPCG Refund 7.50  3.31  

Sale of Fixed Assets 3.85  0.05  

Preliminary Expenses -  0.22  

Interest Received 0.56 (121.18) 0.42 (8.16) 

Net Cash Used in Investing Activities  (121.18)  (8.16) 

C: CASH FLOW FROM FINANCING ACTIVITIES:      

Proceeds/ (Repayments) of Borrowings (108.36)  (45.45)  

Movement of Long Term Loans and Advances /Liabilities -  0.03  

Finance Costs (27.23)  (42.92)  

Refund of Long Term Loans and Advances -  (11.13)  

  (135.59)  (99.47) 

Net Cash Used in Financing Activities  (135.59)  (99.47) 

Net Increase / (Decrease) in Cash and Cash Equivalents (A+B+C)  (0.80)  0.16 

Opening Balance of Cash and Cash Equivalents [Refer Note 17]  6.65  6.49 

Closing Balance of Cash and Cash Equivalents [Refer Note.17]  5.85  6.65 

 

  



 

57 

THE OFFER 

 

The following table summarises the Offer details:  

 

  

Offer of Equity Shares (1) Up to [ǒ] Equity Shares aggregating up to  7,500.00 million 

Of which:  

(A) QIB Portion (2)(3) Not more than [ǒ] Equity Shares 

Of which:  

Anchor Investor Portion Up to [ǒ] Equity Shares 

Balance available for allocation to QIBs other than Anchor 

Investors (assuming Anchor Investor Portion is fully subscribed) 

[ǒ] Equity Shares 

of which:  

Available for allocation to Mutual Funds only (5% of the Net 

QIB Portion)  

[ǒ] Equity Shares 

Balance for all QIBs including Mutual Funds [ǒ] Equity Shares 

(B) Non-Institutional Portion (3) Not less than [ǒ] Equity Shares 

(C) Retail Portion (3) Not less than [ǒ] Equity Shares 

Equity Shares pre and post Offer  

Equity Shares outstanding prior to the Offer 61,788,540 Equity Shares  

Equity Shares outstanding after the Offer  61,788,540 Equity Shares  
 
(1) The Offer has been authorised by our Board pursuant to the resolutions dated September 12, 2017 and April 23, 2018. The Selling Shareholders have, severally 

and not jointly specifically confirmed that the Equity Shares proposed to be offered and sold by each of them in the Offer have been held by them for a period 

of at least one year prior to the filling of the Draft Red Herring Prospectus with SEBI, calculated in the manner as set out under Regulation 26(6) of the ICDR 

Regulations and are eligible for being offered for sale in the Offer. The Offer has been authorized by the Selling Shareholders as follows: (a) up to [ǒ] Equity 

Shares offered by the Promoter Selling Shareholder, represented through its Trustees, aggregating up to  7,204.00 million, pursuant to a resolution passed 

by the board of Trustees of the Promoter Selling Shareholder at a meeting held on April 2, 2018 read with the consent letter dated April 3, 2018; (b) up to [ǒ] 

Equity Shares offered by SKG Land Developers LLP aggregating up to  225.00 million pursuant to a resolution passed by the partners of SKG Land 

Developers LLP at the meeting held on April 2, 2018 read with consent letter dated April 3, 2018; (c) up to [ǒ] Equity Shares offered by Delta Nirman LLP 

aggregating up to  40.00 million pursuant to a resolution passed by the partners of Delta Nirman LLP at the meeting held on April 2, 2018 read with consent 

letter dated April 3, 2018; (d) up to [ǒ] Equity Shares offered by Anmol Hi-Cool LLP aggregating up to  25 million pursuant to a resolution passed by the 

partners of Anmol Hi-Cool LLP at the meeting held on April 2, 2018 read with consent letter dated April 3, 2018; and (e) up to [ǒ] Equity Shares offered by 

Puneet Mercantiles LLP aggregating up to  6.00 million pursuant to a resolution passed by the partners of Puneet Mercantiles LLP at the meeting held on 

April 2, 2018 read with consent letter dated April 3, 2018.  
(2) Our Company and the Selling Shareholders may, in consultation with the BRLMs, allocate up to 60% of the QIB Portion to Anchor Investors on a discretionary 

basis, in accordance with the ICDR Regulations. One-third of the Anchor Investor Portion shall be reserved for domestic Mutual Funds, subject to valid Bids 

being received from domestic Mutual Funds at or above the Anchor Investor Allocation Price. In the event of an under-subscription in the Anchor Investor 

Portion, the remaining Equity Shares shall be added to the Net QIB Portion. 5% of the Net QIB Portion shall be available for allocation on a proportionate 

basis to Mutual Funds only, and the remainder of the Net QIB Portion shall be available for allocation on a proportionate basis to all QIB Bidders (other than 

Anchor Investors), including Mutual Funds, subject to valid Bids being received at or above the Offer Price. Any unsubscribed portion in the Mutual Fund 

Portion will be added to the Net QIB Portion and allocated proportionately to the QIB Bidders (other than Anchor Investors) in proportion to their Bids. For 

details, see ñOffer Procedureò beginning on page 339. Allocation to all categories shall be made in accordance with the ICDR Regulations. 
(3) Subject to valid Bids being received at or above the Offer Price, under-subscription, if any, in any category, except the QIB Portion, would be allowed to be 

met with spill-over from any other category or combination of categories at the discretion of our Company and the Selling Shareholders in consultation with 

the BRLMs and the Designated Stock Exchange on a proportionate basis, subject to applicable laws. However, under-subscription, if any, in the QIB Portion 

will not be allowed to be met with spill-over from other categories or combination of categories.  

 

Allocation to Bidders in all categories, except the Anchor Investor Portion, if any, and the Retail Portion, shall be made on a 

proportionate basis, subject to valid Bids being received at or above the Offer Price. The allocation to each Retail Individual Bidder 

shall not be less than the minimum Bid Lot, subject to availability of Equity Shares in the Retail Portion, and the remaining available 

Equity Shares, if any, shall be Allocated on a proportionate basis. For further details, see ñOffer Procedure - Allotment Procedure 

and Basis of Allotmentò on page 369. For details of the terms of the Offer, see ñTerms of the Offerò beginning on page 333. For 

details of the Offer procedure, including the grounds for rejection of Bids, see ñOffer Procedureò beginning on page 339.  
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GENERAL INFORMATION  

 

Our Company was incorporated as Bansal Biscuits Private Limited on November 19, 2009 at Kolkata as a private limited company 

under the provisions of the Companies Act, 1956, pursuant to the certificate of incorporation issued by the RoC. Considering the 

fact that our Company was engaged in the manufacturing activities of bakery products in the brand name of Anmol, the name of 

our Company was changed to Anmol Industries Private Limited pursuant to a special resolution passed by our Shareholders on May 

13, 2016. Pursuant to the change of name, a fresh certificate of incorporation was issued to our Company by the RoC on May 23, 

2016. Pursuant to a scheme of arrangement approved by the NCLT, Kolkata Bench through its order dated March 3, 2017, ABL, 

our erstwhile holding company and ABPL, (a subsidiary of ABL) were merged with our Company and the CMT Division of our 

Company was transferred to AUPL. For further details of the Scheme of Arrangement see ñHistory and Certain Corporate Matters 

- Scheme of Arrangementò on page 131. Thereafter, pursuant to a special resolution passed by our Shareholders on March 25, 2017, 

our Company was converted into a public limited company and its name was changed to Anmol Industries Limited. The RoC issued 

a fresh certificate of incorporation consequent upon conversion from a private limited company to a public limited company on 

March 30, 2017. 

 

For details of the business of our Company see ñOur Businessò beginning on page 106.  

 

Registered Office 

 

Anmol Industries Limited  

229, A.J.C. Bose Road 

Unit 3A, 3B, 3C & 3D 

Crescent Tower, 3rd Floor  

Kolkata 700 020 

Tel: (91 33) 2280 1277/78 

Fax: Not Available 

Website: www.anmolindustries.com 

E-mail: investors@anmolindustries.com 

 

CIN: U15412WB2009PLC139597 

Registration Number: 139597 

 

Address of the RoC 

 

Our Company is registered with the RoC situated at the following address: 

 

Registrar of Companies  

Nizam Palace, 2nd MSO Building 

2nd Floor, 234/4, A.J.C. Bose Road 

Kolkata 700 020 

West Bengal, India 

 

Our Board  

 

The details of our Board as on the date of filing of this Draft Red Herring Prospectus, are as follows:  

 

Name Designation DIN Address 

Biswanath 

Choudhary 

Chairman and Whole-time 

Director 

00331136 37A, Block - B, New Alipore, Kolkata 700 053  

Dilip Kumar 

Choudhary 

Vice-Chairman and Whole-

time Director 

00331211 37A, Block - B, New Alipore, Kolkata 700 053 

Bimal Kumar 

Choudhary 

Managing Director 00331194 31, Nalini Ranjan Avenue, Block-F, Kolkata 700 

053 

Gobind Ram 

Choudhary 

Managing Director 01104704 C-558, New Friends Colony, Gurudwara 

Gunanak Satsang, New Delhi 110 025 

Mamta Binani Non-Executive, Independent 

Director 

00462925 Flat C-203, Suncity Complex, 105/1 

Bidhannagar Road, Kolkata 700 067  

Sumit Malhotra Non-Executive, Independent 

Director 

02183825 5A, Regency Park A, Eden Woods, Pokhran 

Road 2, Thane 400 610 

Sunil Kumar 

Agarwal 

Non-Executive, Independent 

Director 

02223525 House No. 2/16, 1st Floor, Right Side, Nehru 

Enclave, Kalkaji Extension, New Delhi 100 019  

Debanjan Mandal Additional Non-Executive, 

Independent Director 

00469622 93/3A/2, Acharya Prafulla Chandra Road, 

Kolkata 700 009 
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For further details of our Directors, see ñOur Managementò beginning on page 133. 

 

Company Secretary and Compliance Officer  

 

Brundaban Behera 

Anmol Industries Limited 

Crescent Tower, 3rd Floor  

Unit 3A, 3B, 3C & 3D 

229, A.J.C. Bose Road 

Kolkata 700 020 

Tel: (91 33) 2280 1277 

Fax: Not Available 

E-mail: cs@anmolindustries.com 

 

Investors can contact the Company Secretary and Compliance Officer, the BRLMs or the Registrar to the Offer in case of 

any pre-Offer or post-Offer related problems, such as non-receipt of letters of Allotment, non-credit of Allotted Equity 

Shares in the respective beneficiary account, non-receipt of refund orders and non-receipt of funds by electronic mode. 

 

All grievances relating to the ASBA process may be addressed to the Registrar to the Offer with a copy to the relevant Designated 

Intermediary to whom the ASBA Form was submitted. The Bidder should give full details such as name of the sole or First Bidder, 

ASBA Form number, Bidderôs DP ID, Client ID, PAN, date of submission of the ASBA Form, address of the Bidder, number of 

Equity Shares applied for and the name and address of the Designated Intermediary where the ASBA Form was submitted by the 

Bidder.  

 

All grievances of the Anchor Investors may be addressed to the Registrar to the Offer, giving full details such as name of the sole 

or first Bidder, Anchor Investor Application Form number, Bidderôs DP ID, Client ID, PAN, date of submission of the Anchor 

Investor Application Form, address of the Bidder, number of Equity Shares applied for, Bid Amount paid on the submission of the 

Anchor Investor Application Form and the name and address of the relevant BRLM where the Anchor Investor Application Form 

was submitted by the Anchor Investor.  

 

Further, the Bidder shall also enclose a copy of the Acknowledgment Slip received from the Designated Intermediaries in addition 

to the information mentioned hereinabove. 

 

Book Running Lead Managers 

 

Edelweiss Financial Services Limited 

14th Floor, Edelweiss House 

Off. C.S.T. Road, Kalina 

Mumbai 400 098 

Tel: (91 22) 4009 4400 

Fax: (91 22) 4086 3610 

E-mail: anmol.ipo@edelweissfin.com 

Investor grievance e-mail: customerservice.mb@edelweissfin.com 

Website: www.edelweissfin.com 

Contact person: Shubham Mehta / Jay Mehta 

SEBI registration number: INM0000010650 

 

ICICI Securities Limited  

ICICI Centre 

H.T. Parekh Marg, Churchgate 

Mumbai 400 020 

Tel: (91 22) 2288 2460/70 

Fax: (91 22) 2282 6580 

E-mail: anmol.ipo@icicisecurities.com 

Investor grievance e-mail: customercare@icicisecurities.com 

Website: www.icicisecurities.com 

Contact person: Arjun A. Mehrotra / Anurag Byas 

SEBI registration number: INM000011179 

 

Motil al Oswal Investment Advisors Limited  

Motilal Oswal Tower 

Rahimtullah Sayani Road 

Opposite Parel ST Depot 

http://www.edelweissfin.com/
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Prabhadevi, Mumbai 400 025 

Tel: (91 22) 3846 4380 

Fax: (91 22) 3846 4315 

Email: anmol.ipo@motilaloswal.com 

Investor grievance e-mail: moipalredressal@motilaloswal.com 

Website: www.motilaloswalgroup.com 

Contact person: Kristina Dias / Subodh Mallya 

SEBI registration number: INM000011005  

 

Syndicate Member(s) 

 

[ǒ] 

 

 

Legal Counsel to our Company as to Indian law 

 

Trilegal  

Peninsula Business Park 

17th Floor, Tower B 

Ganpat Rao Kadam Marg 

Lower Parel (West) 

Mumbai 400 013 

Tel: (91 22) 4079 1000 

Fax: (91 22) 4079 1098 

 

Legal Counsel to the BRLMs as to Indian law 

 

J. Sagar Associates 

Vakils House, 18 Sprott Road 

Ballard Estate 

Mumbai 400 001 

Tel: (91 22) 4341 8600 

Fax: (91 22) 4341 8617 

 

Special International Legal Counsel to the BRLMs 

 

Duane Morris & Selvam LLP 

16 Collyer Quay, Floor 17 

Singapore 049318 

Tel: (65) 6311 0030 

Fax: (65) 6311 0058 

 

Auditors to our Company  

 

Lodha & Co., Chartered Accountants 

Esplanade Mansion  

14, Government Place East 

Kolkata 700 069 

Tel: (91 33) 4040 0200 

Fax: (91 33) 2248 6960 

Email: rpsingh@lodhaco.com and cal@lodhaco.com 

Firm Registration No.: 301051E 

Peer review certificate no.: 010842 
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Registrar to the Offer  

 

Link Intime India Private Limited  

C-101, 1st Floor, 247 Park, L.B.S. Marg 

Vikhroli (West), Mumbai 400 083 

Tel: (91 22) 4918 6200 

Fax: (91 22) 4918 6195 

E-mail: anmol.ipo@linkintime.co.in 

Investor grievance e-mail: anmol.ipo@linkintime.co.in 

Website: www.linkintime.co.in 

Contact person: Shanti Gopalkrishnan 

SEBI registration number: INR000004058 

 

Escrow Collection Bank(s)  

 

[ǒ] 

 

 

Public Offer Account Bank(s) 

 

[¶] 

 

 

Refund Bank(s) 

 

[ǒ] 

 

Bankers to our Company 

 

Yes Bank Limited 

56A, Hemanta Basu Sarani 

Kolkata 700 001 

Tel: (91 33) 3097 9109 

Fax: (91 33) 3097 9132 

E-mail: ankitkumar.kharkia@yesbank.in 

Website: www.yesbank.in 

 

Kotak Mahindra Bank Limited  

15, Park Street, Apeejay House, 

C-Block, 7th floor, 

Kolkata 700 016 

Tel: (91 33) 6633 3070 

Fax: (91 33) 6633 3066 

E-mail: bibhudutta.dash@kotak.com 

Website: www.kotak.com 

 

The Hongkong & Shanghai Banking Corporation Limited 

31 B.B.D. Bagh 

Kolkata 700 001 

Tel: (91 33) 4414 2122 

Fax: NA 

E-mail: dipakjain@hsbc.co.in 

Website: www.hsbc.co.in 

 

 

Designated Intermediaries 

 

Self-Certified Syndicate Banks 

 

The list of banks that have been notified by SEBI to act as the SCSBs for the ASBA process is provided on the website of SEBI at 

http://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognised=yes, as updated from time to time. For a list of branches of 

the SCSBs named by the respective SCSBs to receive the ASBA Forms from the Designated Intermediaries, please refer to the 

abovementioned link.  

 

Syndicate SCSB Branches  

 

In relation to Bids (other than Bids by Anchor Investors) submitted to a member of the Syndicate, the list of branches of the SCSBs 

at the Specified Locations named by the respective SCSBs to receive deposits of Bid cum Application Forms from the members of 

the Syndicate is available on the website of the SEBI at http://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognised=yes, 

as updated from time to time.  

 

Registered Brokers 

 

The list of the Registered Brokers, including details such as postal address, telephone number and e-mail address, is provided on 
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the websites of the Stock Exchanges at http://www.bseindia.com/Markets/PublicIssues/brokercentres_new.aspx?expandable=3 and 

https://www.nseindia.com/products/content/equities/ipos/asba_procedures.htm, respectively, as updated from time to time.  

 

RTAs 

 

The list of the RTAs eligible to accept ASBA Forms at the Designated RTA Locations, including details such as address, telephone 

number and e-mail address, is provided on the websites of the Stock Exchanges at 

https://www.bseindia.com/Static/Markets/PublicIssues/RtaDp.aspx?expandable=6 and 

https://www.nseindia.com/products/content/equities/ipos/asba_procedures.htm, as updated from time to time.  

 

Collecting Depository Participants  

 

The list of the CDPs eligible to accept ASBA Forms at the Designated CDP Locations, including details such as name and contact 

details, is provided on the website of the Stock Exchanges at 

http://www.bseindia.com/Static/Markets/PublicIssues/RtaDp.aspx?expandable=6 and 

http://www.nseindia.com/products/content/equities/ipos/asba_procedures.htm, as updated from time to time.  

 

Experts  

 

Except as stated below, our Company has not obtained any expert opinions:  

 

Our Company has received written consent from our Statutory Auditors namely, M/s. Lodha & Co., Chartered Accountants, to 

include their name in this Draft Red Herring Prospectus and as an ñexpertò as defined under Section 2(38) of the Companies Act, 

2013, in respect of the reports of the Statutory Auditors on the Restated Financial Statements dated April 23, 2018 and the statement 

of tax benefits dated June 19, 2018, included in this Draft Red Herring Prospectus, and such consent has not been withdrawn as on 

the date of this Draft Red Herring Prospectus. However, the term ñExpertò shall not be construed to mean an ñexpertò as defined 

under the U.S. Securities Act.  

 

Our Company has received written consent from Deb Kumar Bandyopadhyay, Consultant Chartered Engineer, M.I.E., to include 

his name in this Draft Red Herring Prospectus and as an ñexpertò as defined under Section 2(38) of the Companies Act, 2013 in 

respect of the certificate dated April 23, 2018 and such consent has not been withdrawn as on the date of the Draft Red Herring 

Prospectus. 

 

Monitoring Agency  

 

This Offer being an offer for sale, our Company will not receive any proceeds from the Offer and is not required to appoint a 

monitoring agency for the Offer. 

 

Appraising Agency 

 

This Offer being an offer for sale, our Company will not receive any proceeds from the Offer and is not required to appoint an 

appraising agency.  

 

Inter -se Allocation of Responsibilities  

 

The inter-se allocation of responsibilities for various activities among the BRLMs for the Offer is set forth below: 

 

Sr. 

No. Activity  Responsibility Co-ordination 

1. Capital structuring with the relative components and 

formalities such as composition of debt and equity, type 

of instruments, and positioning strategy 

 

Edelweiss, I-Sec, Motilal 

Oswal 

Edelweiss 

2. Pre-Offer due diligence of our Company including its 

operations/management/business plans/legal etc., 

Drafting and design of DRHP, RHP and Prospectus. 

Ensure compliance and completion of prescribed 

formalities with the Stock Exchanges, SEBI and RoC 

including finalisation of RHP, Prospectus and RoC filing 

 

Edelweiss, I-Sec, Motilal 

Oswal 

Edelweiss 

3. Drafting and approval of all statutory advertisements 

 

Edelweiss, I-Sec, Motilal 

Oswal 

Edelweiss 
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Sr. 

No. Activity  Responsibility Co-ordination 

4. Drafting and approval of all publicity material other than 

statutory advertisements as mentioned in 3 above, 

including corporate advertising, brochures, media 

monitoring, etc. & filing of media compliance report 

 

Edelweiss, I-Sec, Motilal 

Oswal 

I-Sec 

5. Appointment of Registrar to the Offer, printers, Escrow 

Collection Banks, share escrow agent, advertising 

agency (including coordinating all agreements to be 

entered with such parties) 

 

Edelweiss, I-Sec, Motilal 

Oswal 

Motilal Oswal 

6. Preparation of road show presentation and FAQs for the 

road show team 

 

Edelweiss, I-Sec, Motilal 

Oswal 

Motilal Oswal 

7. International institutional marketing of the Offer, which 

will cover, inter alia: 

 

¶ Institutional marketing strategy 

 

¶ Finalising the list and division of international 

investors for one-to-one meetings 

 

¶ Finalising international road show and investor 

meeting schedules 

 

Edelweiss, I-Sec, Motilal 

Oswal 

Edelweiss 

8. Domestic institutional marketing of the Offer, which will 

cover, inter alia: 

 

¶ Finalising the list and division of domestic investors 

for one-to-one meetings 

 

¶ Finalising domestic road show and investor meeting 

schedules 

 

Edelweiss, I-Sec, Motilal 

Oswal 

I-Sec 

9. Conduct non-institutional marketing of the Offer 

 

Conduct retail marketing of the Offer, which will cover, 

inter-alia: 

 

¶ Finalising media, marketing, public relations 

strategy and publicity budget 

 

¶ Finalising collection centres 

 

¶ Finalising centres for holding conferences for 

brokers etc. 

 

¶ Follow-up on distribution of publicity and Offer 

material including form, RHP/Prospectus and 

deciding on the quantum of the Offer material 

 

Edelweiss, I-Sec, Motilal 

Oswal 

Edelweiss 

10. Coordination with Stock Exchanges for book building 

software, bidding terminals and mock trading, deposit of 

1% security deposit 

 

Edelweiss, I-Sec, Motilal 

Oswal 

Motilal Oswal 

11. Managing the book and finalization of pricing in 

consultation with our Company 

 

Edelweiss, I-Sec, Motilal 

Oswal 

Edelweiss 

12. Post-Bidding activities ï managing Anchor book related 

activities and submission of letters to regulators post 

completion of Anchor issue, management of escrow 

accounts, coordinating underwriting, coordination of 

Edelweiss, I-Sec, Motilal 

Oswal 

I-Sec 
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No. Activity  Responsibility Co-ordination 

non-institutional allocation, finalization of the basis of 

allotment based on technical rejections, listing of 

instruments, demat credit and refunds/ unblocking of 

funds announcement of allocation and dispatch of 

refunds to Bidders, etc, payment of the applicable STT, 

coordination with SEBI and Stock Exchanges for refund 

of 1% security deposit  

 

 

Credit Rating 

 

As this is an offer of Equity Shares, there is no credit rating for the Offer. 

 

IPO Grading 

 

No credit rating agency registered with the SEBI has been appointed in respect of obtaining grading for the Offer. 

 

Trustees 

 

As this is an offer of Equity Shares, the appointment of trustees is not required. 

 

Book Building Process 

 

Book building, in the context of the Offer, refers to the process of collection of Bids from investors on the basis of the Red Herring 

Prospectus and the Bid cum Application Forms within the Price Band, which will be decided by our Company and the Selling 

Shareholders in consultation with the BRLMs, and advertised in [ǒ] editions of the English national newspaper [ǒ], [ǒ] editions of 

the Hindi national newspaper [ǒ] and [ǒ] edition of the Bengali newspaper [¶] (Bengali being the regional language of West Bengal 

where our Registered Office is located), each with wide circulation, at least five Working Days prior to the Bid/Offer Opening Date. 

The Offer Price shall be determined by our Company and the Selling Shareholders in consultation with the BRLMs after the 

Bid/Offer Closing Date.  

 

All Bidders, except Anchor Investors, can participate in the Offer only through the ASBA process.  

 

In accordance with the ICDR Regulations, QIBs (other than the Anchor Investors) Bidding in the Net QIB Portion and Non-

Institut ional Bidders bidding in the Non-Institutional Portion are not allowed to withdraw or lower the size of their Bids (in 

terms of the quantity of the Equity Shares or the Bid Amount) at any stage. Retail Individual Bidders can revise their Bids 

during the Bid/Offer  Period and withdraw their Bids until the Bid/Offer Closing Date. Further, Anchor Investors cannot 

withdraw their Bids after the Anchor Investor Bid/Offer  Period. Allocation to the Anchor Investors will be on a discretionary 

basis.  

 

The process of Book Building under the ICDR Regulations and the Bidding process are subject to change from time to time and the 

Bidders are advised to make their own judgment about investment through this process prior to submitting a Bid in the Offer.  

 

Our Company confirms that it will comply with the ICDR Regulations and any other directions issued by SEBI for the Offer. Each 

of the Selling Shareholders, severally and not jointly, confirm that such Selling Shareholder will comply with the ICDR Regulations 

and any other directions issued by SEBI, as applicable to them as the Selling Shareholder and their respective portion of the Equity 

Shares offered in the Offer.  

 

Notwithstanding the foregoing, the Offer is also subject to obtaining (i) the final approval of the RoC after the Prospectus is filed 

with the RoC; and (ii) final listing and trading approvals of the Stock Exchanges, which our Company shall apply for after Allotment. 

 

Each Bidder, by submitting a Bid in the Offer, will be deemed to have acknowledged the above restrictions and the terms of the 

Offer. 

 

For further details on the method and procedure for Bidding, see ñOffer Structureò and ñOffer Procedureò beginning on pages 339 

and [ǒ], respectively. 

 

Illustration of Book Building Process and Price Discovery Process 

 

For an illustration of the Book Building Process and the price discovery process, see ñOffer Procedure ï Part B ï Basis of Allocation 

- Illustration of the Book Building and Price Discovery Processò on page 368.  
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Underwriting Agre ement 

 

After the determination of the Offer Price and allocation of Equity Shares, but prior to the filing of the Prospectus with the RoC, 

our Company and the Selling Shareholders may enter into an Underwriting Agreement with the Underwriters for the Equity Shares 

proposed to be offered through the Offer. It is proposed that pursuant to the terms of the Underwriting Agreement, the obligations 

of the Underwriters will be several and will be subject to certain conditions specified therein. 

 

The Underwriters have indicated their intention to underwrite the following number of Equity Shares: 

 

(This portion has been intentionally left blank and will be completed before filing the Prospectus with the RoC.) 

 

Name, address, telephone number, fax number and e-

mail address of the Underwriters 

Indicative number of Equity Shares 

to be underwritten 

Amount 

underwritten  

(  in million)  

[ǒ] [ǒ] [ǒ] 

 

The abovementioned amounts are provided for indicative purposes only and will be finalised after determination of Offer Price and 

Basis of Allotment and are subject to the provisions of the ICDR Regulations.  

 

In the opinion of our Board, the resources of the Underwriters are sufficient to enable them to discharge their respective underwriting 

obligations in full. The Underwriters are registered with SEBI under Section 12(1) of the SEBI Act or registered as brokers with the 

Stock Exchange(s). Our Board /IPO Committee, at its meeting held on [ǒ], has accepted and entered into the Underwriting 

Agreement mentioned above on behalf of our Company. 

 

Allocation among the Underwriters may not necessarily be in proportion to their underwriting commitment set forth in the table 

above.  

 

Notwithstanding the above table, in the event of any default in payment, the respective Underwriter, in addition to other obligations 

defined in the Underwriting Agreement, will also be required to procure subscribers for or subscribe to the Equity Shares to the 

extent of the defaulted amount in accordance with the Underwriting Agreement. The underwriting arrangement mentioned above 

shall not apply to subscription by the Bidders in the Offer, except for Bids procured by the Syndicate. The Underwriting Agreement 

has not been executed as on the date of this Draft Red Herring Prospectus and will be executed after determination of the Offer Price 

and allocation of Equity Shares, but prior to filing of the Prospectus with the RoC. 

 

  








































































































































































































































































































































































































































































































































































































































































































